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ORGANIZING 


FILING 


IN NEW YORK 


CHARTER APPLICATION. 


United Fire insurance Company to Have 
Headquarters Here—Ready for 
Business Soon. 


Ferris E. Shaw, well known fire un- 
derwriter and vice-president of the 
United Insurance Company of Chicago, 
now in process of formation, is in the 
Metropolis for the purpose of filing ap- 
plcation for a charter for the United 
Fire Insurance Company of New York.of 
which he will be president, and secur- 
ing temporary headquarters for the 
company. The United Fire will be a 
subsidiary and under the executive con- 
trol of the United Insurance Company, 
through which it will be operated, and 
will be one of four institutions to 
be formed covering various branches of 
insurance. 

Mr. Shaw says that thus far 140,000 
shares of stock have been subscribed 
for, and that many agents have express- 
ed a desire to take more shares when 
the company is ready for business. 
Asked as to the probable date of the 
commencement of operations of the 
United Fire he said that it would pe 
net later than January 1, 1910. 

The company will operate under ithe 
Safety Fund Law of New York State 


znd in other particulars pursue a con- 


servative course. It is the intention to 
adhere strictly to tariff rates in West- 
ern and Eastern States,but as a non- 
union company. In the South the com- 
pany will become a member of the South 
Eastern Underwriters Association and 
the Pacific Coast Underwriters Union 
in the territory covered by it. 

An office will be opened in New York 
City not later than October ist, at 
which Mr. Shaw will make his head- 
quarters, for the purpose of effecting an 
agency organization in the Southern, 
Middle and Eastern States, while the 
Chicago office will be retained to con- 
tinue the work of organization in the 
West and on the Pacific Coast. 

An advisory Directorate of 50 prom- 
inent agents in various sections of the 
country has been secured, also an As- 
sociate Directorate of 50 leading finan- 
ciers. 

Mr. Shaw has in his possession a list 
of subscribers for stock, which indi- 
cates that the company is making sub- 
stantial progress and it is fully expect- 
ed that a ficld representation of 2,500 
will have been secured by the time it is 
desired to commence business. Each 
agency will, cf course, be a stockholder. 
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CASH CAPITAL. 


Assets, January ist, 1909 
Liabilities (including capital) 
Reserve as a Conflagration surplus 


Net Surplus over all liabilities and reserves 


$3,000,000. 
$24,856,499 
14,973,677 

80 


9,882,821 


SURPLUS AS REGARDS POLICYHOLDERS, $13,682,821. 


Insures against loss ot real and personal property, rental income, 
use and occupancy, earned profits and 
commissions by 


Fire, Lightning, Wind-storm, Automobile and 
Inland Transportation Risks 





North British 


Entered United States 
1866 


and Mercantile 


Established 1809 


Insurance Co. 


Cheap insurance frequently proves to be the most 


expensive after a fire 


When does your insurance expire ? 
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Assets in excess of all legal requirements, $1,729,981.65 


- $23,549,229.15 


$21,401,598.00 
417,649.50 


- $80,000,000.00 
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A POLICY OF SECRECY 


AT COMMISSIONERS MEETING. 


Little Known As to Action Taken—Fra- 
ternals and Mutualization 
Discussed. 


Those journeying to Colorado Springs 
to attend the annual Convention of Insur- 
ance Commissioners were disappont2d 
in the fact that so much of the business 
was transacted in executive sessions, no 
insurance company Official or newspaper 
reporter being privileged to learn the 
nature of the discussions or decisions 
arrived at. 

James R. Young, commissioner for 
North Carolina read an _ interesting 
paper on “The Fraternal Insurance Sit- 
uation” in which he said in part: 

“These fraternal orders and societies 
operate issued by 
different almost 


charters 
states. In 


under our 


all states 
there are few or no restrictions placed 
upon the granting of charters. 
Can our states afford to issue charters 
to all who apply, without any restric- 
tions, placing therein no safeguards for 
the protection of their citizens? If possi- 
ble these charters should be granted 
upon such conditions as would make 
certain that those revising them propose 
and will conduct the corporations along 
the lines desired, and really give to their 
members representative forms of gov- 
ernment and associations conducted, in 
fact as well as in theory, for the sole 
benefit of their members. 

“There should be found some way by 
which these charters, if granted to pro- 
moters and those seeking only places of 
emolument, could be revoked. The stal« 
cannot afford to legalize the fraud, de- 
ception and robbery of her most depend- 
ent classes of citizens by putting her 
sanction on the operations and plans 
such as are allowed under these too lib- 
eral charters in so many of these or- 
ganizations There should be some 
means devised by which those who are 
in charge of any society cannot, for per- 
sonal gain, when they get in trouble, 
sell out their members to some other 
organization, and then decide in a few 
months to organize a society under a 
new name, to be chartered and vouched 
for by the state as being run solely for 
the benefit of those who may join it. 

“One great trouble with fraternal or- 
ders and societies is the a.sinclination 
of their managers to confine themselves 
to the proper business in which the so- 
cities should engage. They should not 
be allowed to mix up the regular busi- 
ness for which the society was organized 
with outside enterprises.” 

Mutualization of Stock Co’s. 

On the above subject Col. Joseph But 
ton, commissioner for Virginia said: 

“It is unfortunate that the law ever 
allowed a company to issue both kinds 
of policies. It is doubtful whether the 
courts would not have forbidden such 
dual business if the question had been 
raised early in the operations of life in- 
surance in this country, and there is 
much reason for thinking that the 
courts would have forbidden a company 
transacting both kinds of business, be- 
cause of the necessary intermingling of 
the funds ordinarily prohibited in trus- 
teeship: but apparently without ques- 
tion. the dual business man has been 
tolerated unti! it has reached such 


these 





2 


enormous proportions that likely courts 
now would not interfere. 

“Some persons are of the opinion that 
it would have been better if no mutual 
company had ever been permitted exist- 
ence in this country, that if insurance 
corporations for profits only had been 
tolerated, dealing at arms’ length with 
policyholders, charging stated premiums 
and promising exact sums, that competi- 
tion in life insurance would then have 
been like competition in every other 
kind of business, and that much of the 
criticism against life insurance, attri- 
butable to the false promises of future 
dividends to policyholders, would have 
been avoided. 

“If we are not to forbid a life insur- 
ance company doing dual business, then 
there should be some statutory regula- 
tion forbidding imposition by a stock 
company upon participating policyhold- 
ers. The amount of dividends to stock- 
holders should be limited; separation of 
accounts in detail should be required; 
losses from non-participating business 
should be required to be made up by 
stockholders. And as the business ot 
such a company ordinarily involves a 
large portion of participating business, 
and as policyholders are not permitted 
to call the company to account as a 
tiustee, then there should be a law re- 
guiring the participation in the manage- 
ment of the company by directors elect- 
ed by policyholders. If the participating 
business predominates then policyholder 
directors of the company should pre- 
dominate in the directory of the com- 
pany.” 

Officers Elected. 


The officers elected for the ensuing 
year are: 

John A. Hartigan of Minnesota, presi- 
cent; Eugene J. McGivney of Lousiana, 
vice-president; H. R. Cunningham ofr 
Montana, secretary-treasurer. The ex- 
ecutive committee, headed by William 
H. Hotchkiss of New York, as chairman, 
is as follows: Joseph Button, Virginia; 
James R. Young, North Carolina; T. H. 
Macdonald, Connecticut; Frank H. 
Hardison, Massachusetts, and Frank H. 
M. Julian, Alabama. 

Among the places mentioned for the 
next annual convention were Mobile, 
Ala.; Salt Lake City and Lake Cham- 
plain, the champions of the first named 
being victorious. 





SOUTHWESTERN SIX YEARS OLD. 


Texas Institution Operated Along Con- 
servative Lines—Statement By Pres- 
ident Lindsley. 





The Southwestern Life Insurance Co. 
Dallas, Texas, has reached its sixth 
birthday arniversary. The company 
has over 6,000 policyholders in its home 
State. President Henry D. Lindsley 
outlines the policy of the company in 
following out what he deems the 
characteristics of a successful institu- 
tion: 

“What I desire to make clear is that 


‘ 
oO; 


a life insurance company which con- 
ducts its business along careful and 


conservative lines, having only the high- 
class of agents as its representa- 
tives, selecting only the best physicians 


asi 


as its medical examiners, accepting 
ouly the best class of physical and 
moral risks for its insurers, confining 


ts business to such territory as it can 
operate in economically, and safeguard- 
ing its investments in every way, will 
reach the position when its success can- 
not be questioned.” 

On January ist, of this year the com- 
pany had assets of $705,287. Its reserve 
$331.581; capital $200,000: other 
funds in excess of capital and liabilities 
160,036. Its principal officers are: 
Henry D. Lindsley, president; Thomas 
W. Vardell, vice-president: Lawrence 
M. Cathles, T’. F. A., secretary and act- 
vary; Whitfield Harral, M. D., medical 
director; John L. Terrell, general at- 
torney. 


was 


NEW YORK REPORT. 
Life Insurance Business Shows Decided 
Improvement Over the Preceding 
Year. 





Part two of the New York {nsurance 
Report covering the business of life in- 
surance for the year 1908 has been is- 
sued. 

The statistics show that the assets of 
the New York and other States compan- 
increased over the previous year 
$286,284,434. Of this increase $174,174,- 
582 is in New York State companies. 
The liabilities of the various companies, 
excluding gross surplus and_ special 
fuuds, were $2,978,056,277, of which $1,- 
762,314,105 was in New York companies. 
The gross surplus and special funds 
amounted to $226,137,074 of which $139,- 
445,862 was in New York companies. 


ies 


The total income was $643,140,085, of | 
$359,910,930 was in New York | 


which 
companies, an increase over 1907 of $6,- 


£73.641, the ictal gross increase for all} 
dis- | 


companies being $13,510,441. The 
bursements for the year are shown ‘to 
have been $455,721,887, of which $3158,- 
156.497 was paid to policyholders, while 
‘he cost of management, including divi- 
dends to stockholders, was $137,265,390. 

New York companies issued 305,693 
“ordinary” policies in 1908, insuring 
$°04,862,179, as against 287,030 policies 


issued in 1907, insuring $446,389,398. 
Companies cof other States in 1908 is- 
sued 286,914 policies insuring  $60+4,- 


514,962, while in 1907 they issued 279,384 
policies, insuring $568,534,766. Compared 
with 1907, it appears that there were 
26,193 more policies issued last year and 
the amount of insurance written 
creased $94,452,977. There were 8,816 
less policies terminated in 1908 than in 
1907, while $618,574 more insurance was 
terminated. The total number of “‘or- 
dinary” policies in force on December 


31, 1908, was 5,437,007, insuring $10,553,- | 
957,857, an increase in policies over 1907 


112,490 and in insurance $149,231,219. 
The business in force in the State of 
New York and transacted therein dur- 
ing the last year by all life insurance 
companies of this and other States, in- 
cluding ‘industrial’ business, was 
follows: Policies in force 5,166,952, in- 


of 


as 


suring $2,273,688,519; policies issued 
847,470, insuring $308,032,052; an _ in- 


crease in insurance in force of $69,608,- 
374 over 1907 and an increase in insur- 
ance written and paid for of $36,364,583. 

The total receipts of the department 
for the fiscal year ended September 30, 
1908, were $389,406.88; the total expen- 
ditures were $175,727.84; an excess of 
receipts over expenditures of $213,679.04. 
The par value of the securities held on 
deposit by the department on Decem- 
ber 31, 1908, and belonging to the vari- 


ous insurance companies required by 
law to make such deposits, was $26,- 
429,510. 


NEW PARTNERSHIP FORMED. 


John F. Makley and A. H. Gseller Con- 
solidate Agencies—Headquarters 
In This City. 





John F. Makley, general manager ot 
the National Life of Vermont for New 
York City, and A. H. Gseller of New- 
ark, New Jersey State manager of the 
company, have formed a partnership, 
Mr. Gseller removing his headquarters 
to 149 Broadway, New York. The new 
firm will be known as Makley & Gseller 
and will have charge of New York and 
New Jersey as general managers. 

Mr. Makley is a veteran in the busi- 
ness, having for over forty years been 
identified with life insurance work. In 
addition to his service with the Na- 
tional of Vermont, he has been associ- 
ated with the Connecticut Mutual, 
Northwestern Mutual and Mutual Life 
of New York. 

He took the New York general agency 
of the National in January, 1894, when 
the agency had less than a half mil- 
lion insurance in force and to-day it.has 
over $10,000,000. In all his service with 


life insurance companies he has not 


in- | 


| 
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and to the man who 


The Prudential’s NEW MONTHLY INCOME POLICY is the 
best advertised, the most talked about by the public and the 
quickest and easiest selling proposition in life insurance to-day. 

It sells to the man who has «all the insurance he wants’’ 
‘never believed 

Active aggressive agents can make more money with less effort 
selling thisNEW policy than any other policy of any other company. 

We have opening for a few more high grade men to whom 
we will give a renewal contract and render substantial assistance. 

Why not sell what is wanted. The «just as good” requires a 
deal of talk and then don’t satisfy. 

Come in and see us and we will put you in line to sell the 
genuine MONTHLY INCOME POLICY. 


JAMES PERRY AGENCY 


EVENING POST BUILDING, NEW YORK CITY 


in life insurance.’’ 








1894 


Admitted Assets 
1906 —$1, 226,696 
1907 —-$1,001 ,409 
1908—— $1,023,700 


Liberal Commissions 


The State Life Insurance Company 


INDIANAPOLIS, INDIANA 
UNEQUALLED IN SPLENDID ACHIEVEMENT 
Management Economical———-Growth Unparalleled 
Security of Every Policy Guaranteed by Deposit With the State 
of Indiana 
Assets Dec. 31, 1908, $7,378,853 
RECENT GAINS 


UNUSUALLY ATTRACTIVE AGENCY CONTRACTS 
Renewals on New Plan 


Address All Communications on Agency Matters to 


CHARLES F. COFFIN, 2nd Vice-Pres., 1231 State Life Building 


1909 


Surplus, $860,562 


Surplus 
$74,309 
$27,775 

$153,161 


Contracts Direct With Company 








THE MUTUAL LIFE 


Insurance Company of New York 





OLDEST STRONGEST 
IN 8 fF E 
AMERICA w o-R LD 
Largest Margin of Assets in Excess 
of Legal Liabilities. 
No Company More Economically 
Managed to-day. 
The only company which has in- 
creased its dividend scale four years in 


$ succession—1906, 1907, 1908, 1909. 





34 Nassau Street, 





For terms to producing agents address : 
GEORGE T. DEXTER, 2nd Vice President 


New York, N. Y,. 








oa 





taken a vacation, but haying made a 
partnership arrangement’ with Mr. 
Gseller, he is planning to leave about 
November 1 for a_ six-months trip 
abroad spending the greater portion of 
his time in Egypt, Italy, France and 
the Holy Land. 

Mr. Gseller commenced with the Na- 
tion of Vermont about 26 years ago ib 
the old Philadelphia agency of Reed & 
Cavanaugh as office manager and book- 
keeper. About 6 years ago he took the 
general agency for New Jersey and has 
built up a substantial business for the 
company in that State. The Newark 
office will be closed and all collections 
made through the New York office. 

The new agency will cover Greater 
New York, New Jersey, Long Island and 
New York State up to Poughkeepsie. 


NEW READING LIFE COMPANY 


Citizens Life Insurance Co. of America 
Is Organizing In Keystone State. 


The 
Company of Reading, Pa., of which W. 


Reading Finance and Securities 


J. Cotter is president is organizing the 
Citizens Life Insurance Co. of America, 
with a proposed capital of $500,000—50,- 
000 shares at $10 per share. 

Mr. Cotter states that no 
will be sold until the entire 
stock has been disposed of and that the 
board of directors will be composed “‘of 
the very best people of this (Reading) 
community.” 


insurance 
issue of 
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AGENCY ARGUMENTS 


Written for THE EASTERN UNDERWRITER by 
HENRY MOIR, Author of ‘ The Life Insurance Primer,” Vice-President Actuarial Society of A uerica, ete. 





One of the cardinal virtues is self-denial; it 
raises man above the animal and brings him 
nearer the divine. The purest joy is in doing 
good at a personal sacrifice. These great prin- 
ciples of human nature furnish the best argu 
ments for life insurance, arguments which 
will always exist, which can be amplified and 
illustrated in a thousand forms, and which 
appeal to the better instincts of man. In tak- 
ing an ordinary life policy, the nature of the 
transaction is such that the applicant pro- 
vides only for someone else after his own 
death. He recognizes the obligations he may 
have incurred, or the regard he feels for 
others impels him to make certain that, even 
after he may be removed, those dear ones 
will enjoy his protecting care. No man can 
pay life insurance premiums without having 
good motives which make him give up the 
present gratification for the sake of someone 
who is more or less dependent upon him. 
There is some redeeming virtue in the worst 
man who takes life insurance. 

A Mission. 

Some people oppose life insurance on the 
eround that it is an expensive means of pro- 
viding for the future. They say that savings 
banks are conducted more directly in the in- 
terests of the public and at a much lower ex- 
pense rate. But the principle in the two 
classes of business is entirely different. A 
savings bank encourages selfishness in the in- 
djiividual; life insurance encourages self-deni 
al. The former in many instances appeals to 
au baser element in a man’s nature, and for 
that very reason it is much more natural for 
2 man to set aside money and save it for his 
ewn future use. Life insurance stands on a 
higher plane, and the public have to be edu- 
sated up to its appreciation. 

The expense of life insurance is largely 
caused by the “delivery of the goods” just in 
ihe same way that our food costs much more 
through having to be retailed by middlemen 
who must be paid for their work. You could 
buy cheaper by going direct to the farm, than 
by having a delivery wagon bring goods to 
the door; but it would be inconvenient. If 
the people came to Life Insurance Companies 
voluntarily, if they were educated to the point 
of realizing the necessity for paying one-tenth 
or more of their incomes in life insurance pre- 
miums, the cost of their protection would be 
reduced. Perhaps some day they may do this; 
but meantime much of the agency work is 
missionary labor, teaching the people what 
life insurance is, and what is their duty in re- 
lation to their families. 


‘Way to Success. 

It is a common saying that “There is no 
royal road to Learning,” and this is intended 
‘o call attention to the necessity for labor in 
hewing out a path. The first requirement for 
success in a life insurance agency is just the 
same kind of “Hard Work.” It is not enough 
to be the jolly companion and popular good 
fellow. This helps along, but it does not 
count for much unless there is real solid work 
behind. And “thoughtful study” is needed 
just as much; unintelligent plugging will ac- 
complish something, but will never reach the 
irne goa! of “Success.” Then again a “bright 
ialker” has a better chance than a dull fellow 
whose words come slowly; always provided 
he can be a good listener too. Some young 
men have a natural aptitude for interesting 
talk; but many others have to acquire that 


aptitude by careful study. One thing never 
to be forgotten is that the conversation 
should be clear to the prospect. It is not 
enough that-a man who talks should “know 
what he is talking about”’—he should know 
how to make the man who listens understand, 
which is a much more difficult achievement. 

An insurance agent should “never forgel 
his business;” however much he may be occu- 
pied in the pleasures or recreations of life, he 
should ever keep before him the need of writ- 
ing applications as his principal life’s work. 
Every man he meets should be the subject of 
study, with the object of increasing the life 
insurance he carries. It goes without saying 
that he must not be ashamed of his profes 
sion. If he has any such lurking thought, he 
should get out of the profession at once. In 
whatsoever company he may mix, he should 
jet it be known freely that his business is life 
insurance. If in other respects his life be 
such as to win the respect of his associates, 
no sensible man whose opinion is worth any- 
thing can do otherwise than honor an agent 
who is square in his business dealings. 

Lastly, and most important of all, is the ne- 
vessity for “System and Method.” Regularity 
in the hours of work, in keeping appoint- 
ments, in following up likely clues, prompt- 
ness in answering letters, with a careful 
card-index system for recording all visits and 
their results; all of these keep a man primed 
und always ready for business. “Sincerity” 
znd honorable dealing earn for such a man 
reputation which becomes his most valuable 
asset, and give the upright bearing which 
characterizes all who achieve results worthy 
of their powers. 


Study Human Nature. 


A successful life insurance man must be a 
close student of human nature. He must ap 
peal to the selfish instinct of one man; to 
another he must preach the duty of self-sacri- 
fice; to a third he points out that Williain 
Smith and John Jones, successful business 
men, carry large amounts of life insurance, 
and what they do is surely worthy of imita- 
tion; to a fourth he talks of thrift and econo- 
my; and so forth, dealing with all the differ 
ent feelings, emotions, and aspirations of 


mankind. No two men can be handled quite 
alike. One man likes to be original, and to 


have something different from other people; 
another man likes to follow in the lead of 
others; an appeal to the pride of one will be 
cffective. he likes to be talked about; while 
another shrinks from the public gaze, wishes 
to keep all such matters strictly to himself, 
and does not discuss his personal affairs. 
The way in which Sam Slick sold clocks 
with his “Soft Sawder” is interesting to life 
insurance men. He appealed to the vanity of 
the people he met, and he knew that when 
once a man (even more a woman) becomes ac- 
customed to anything pleasant, whether use- 
ful or only luxurious, they hate to give it up. 
Such is the hold that habit has. If once Sam 
Slick got a clock lodged on the mantel-piece 
in the home of a farmer, on loan or otherwise, 
and let it stay there for a week, he felt pretty 
sure it would be bought. The same is true 
of life insurance. When a man and his wife 
get accustomed to the thought that a certain 
amount of protection has been secured, or 
can be secured, they want to maintain the 
policy if at all possible, and frequent talks on 
the subject are necessary to cultivate this 
habit of mind. However unpromising a case 


of that kind may be, don’t give up but go 
after the business time after time. The same 
thought was recently expressed in the Trav- 
elers’ “Record,” in language more forcible 
than elegant, by a policyholder who wrote: 

“Dear Sir:—Yours of the 10th received, and 
I enclose herewith my check for $25, premium 
due the 20th, to renew for another year. The 
son-of-a-gun who first thought out Accident 
insurance should have been kicked to death. 
Once a fellow begins it he is afraid to let go 
for fear some infernal calamity will overcome 
him next day.” 

Making Sure. 

Most men feel confidence in themselves to 
obtain a livelihood so long as they retain life 
and health, but life is uncertain. All sorts of 
accidents lurk around us, and any man who 
uas a family or business interests which 
would suffer in event of his death must feel 
the need of insurance if he gives the question 
a moment’s serious thought. In the dignified 
language used in the early part of last cen. 
tury: 

“A person in health and employment knows 
“that if he lives a few years, he will be able 
“to leave at his death a competence for his 
“family; but he knows also that, from the 
“uncertainty of life, he may be cut off in a 
“year or a month, and leave that family un- 
“provided for.” (Babbage 1826.) 

For such a man the best form of insurance 
to recommend is whole life by limited pay- 
ments. The sum insured is payable after his 
death at whatsoever time that may happen, 
but premiums entirely after ten, 
twenty, or thirty years, or at death if sooner. 
He is dependent on an income and should 
therefore pay his premiums for insurance 
while he is in the vigor of manhood, keeping 
iis old age free from such obligations. The 
most popular form is that by twenty pay- 
ments; but for a young married man a larger 
insurance by thirty payments is even better. 


cease 


Bachelors. 
It is not always so easy to prove to a 
bachelor that he needs life insurance but 


there are several reasons which should influ- 
ence him. There are very few young men 
who do not expect to marry some day and 
incur obligations. If he does not in his youth 
cultivate the self-denial principle he will 
never find himself in a position where he can 
afford to get married. The insurance premi 
ums are less at young than at older ages, and 
any young man should therefore start oui 
now to set some regular portion of his income 
aside in life insurance whether it be: 

ist:—For his wife to be, or those who mas 
become dependent upon him; 

2nd:—As a provision for his own old age; 

3rd:—As a means of saving money which 
he would otherwise spend; (See “Best Way to 
Save”); or 

4th:—For the benefit of some one in whom 
he has a personal interest, such as a mother 
or sisters. 

Men of Means. 

It is often said that a wealthy man or a 
capitalist does not need life insurance; but it 
is not so' Such men need life insurance in 
larger amounts, if for no other reason than 
io protect their investments when they die. 

If a wealthy man is engaged in business the 
proceeds of his estate cannot be quickly real 
ized and his family might be placed in dis 
tressing circumstances for want of ready 
money after his death. A life insurance policy 
van be realized at once, the sum insured is 
often paid within a week after a man’s death 
and any delay which does occur in payment is 
caused by claimants being slow to submit the 
necessary papers. They are in no hurry, and 
feel delicacy in making a quick claim; but if 
there is an immediate need for funds, this 
delicacy gives way to necessity, and in such 
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cases the sum insured can be drawn in a few 
days. 

Most wealthy men are engaged in business 
cnterprises which would suffer seriously in 
event of their death, and there is only one 
sure way of meeting this loss. Surely this is 
one of the best arguments for life insurance. 
floreover, such men are bright and intelligent 
and a convincing argument immediately ap- 
peals to them. 

Sometimes it is well to offer such men sin- 
gle premium policies. If a lucky speculation 
has yielded a large profit this is a good plan 
for the safe investment of some of the pro- 
ceeds. The insurance can be made a trust for 
‘he benefit of the wife, daughter, or other 
beneficiary. As the premiums are all paid in 
one sum an absolute provision is made for the 
beneficiary, which cannot be defeated. 

It is easy also to show to such men that a 
life insurance company is one of the safest in- 
stitutions of our present day civilization. It 
is far safer than a bank or trust company; 
wnd it can also easily be proved that a single 
premium life policy “guarantees a good inter- 
est yield” on the investment apart altogether 
from the annual dividends to which such poli- 


DINE AT LAWYERS CLUB. inspiration. 


Always a first class pro-| 


cies are also entitled. Moreover, the settle- 
ment options in such policies, by instalments 
and by annuities payable to the beneficiary, 
appeal to such men who know how easy it is 
for a widow or a daughter to lose her capital 
through injudicious advice given by designing 
friends. 
Best Way to Save. 

A popular author stated recently that men 
who did not save money are exceptions! If 
that author could sit at a desk in the Claim 
Department of a Life Insurance Company for 
2 week or two, and see how many men die 
leaving nothing but their life insurance policy 
and a little household furniture, he would 
change his opinion. Indeed the man who can 
put a fixed sum aside each month, or each 
year, and leave it to accumulate is “rara 
avis.” Many men take “spasms of saving,” 
but an impecunious friend comes along and 
borrows it; or an excellent opportunity at- 
tracts it into a speculation which does not 
“pan out;” or an automobile runs away with 
it; or sickness swallows it. Anyhow the net 
result is the same; after a while the money is 
not saved. 

Every young man knows that his income 


seems to melt, and he cannot tell where it 
zoes; he pays bills that fall due and finds him- 
self at the end of the year just where he was 
at the beginning. “He has saved nothing!” 
He started the year with good resolutions; 
but if money lay idle at hand he was tempted 
by this or that luxury, and good resolutions 
were forgotten. He decided to make month- 
ly deposits, but they were soon withdrawn 
and one brief temptation nullified all the past 
self-sacrifice. 

But if placed in life insurance, the tempta- 
tion must be much greater before the loss 
occurs, because the needy friend wont ask 
such a sacrifice, and most people can gei 
along without the auto or other luxury; while 
a little pinching elsewhere meets the doctor’s 
dill, if the money is not lying there idle at 
hand. In other words, life insurance, when 
mee effected, is treated as a sacred trust 
which is not brought into consideration when 
“ways and means” are under discussion. The 
premiums become part of the necessary ex 
penditures and are paid, often with a grum 
ble, before they become overdue; “the net re- 
sult is Thrift and Comfort.” 

(To be continued next week.) 








James Perry Agency of The Prudential 
Discusses Plans for Extending Its 
Business. 

An enthusiastic corps of solicitors met 
at the Lawyers Club this city last Wed- 
nesday evening when the James Perry 
Agency of The Prudential assembled for 
dinner and a discussion of topics of mu- 

tual advantage. 

Mr. Perry, president of the agency 
presided and briefly reviewed the work of 


ducer, and hence well qualified to tell 
how to get business, he is rapidly de- | 
veloping oratorical power, which makes | 
a strong combination for an agency | 
meeting speech. 

Mr. Perry states that August has been | 
a great month for the agency, the new | 
business aggregating over $700,000, with | 
all indications for a continuation during 
the balance of the year. Asked as to 
what he thought would be the probable 
production during the closing four 


months he modestly says: ‘Let results 


AGENCY SUPERINTENDENT WANTED 


One who can furnish good references and prove a production 
of $100,000 personal businese in 1908. 
up Agency in addition. 

One of the Oldest and Largest Companies in the World, 

15 Million insurance in foree in 23 Counties. 

Salary plus full commissions and 
profits to live on—renewals for investment. 


PENNSYLVANIA 


Mast a-sist in buildirg 


renewals. First vear 


the agency. 


Other speakers were: H. N. Fell, talk.” 
vice-president; A. E. Brown, secretary In the meantime, twelve representa- 
and superintendent of agents; E. O. Mc- tives of the Perry Agency qualified 


Farland, H. R. Reynolds, H. N. Niles 
and J. Carlton Ward. 


The talk of Secretary Brown was an 


for the Thousand Islands Convention, 
teld this month. 








Men between 30 and 45 years of age 


We can use three or four men between 30 and 45 years of age as 
supervisors on salary, commission and expenses for one of the best 
companies in one of the best states and now doing a very lirge 
Reply giving experience and companies formerly 


X. Y. Z. 


Care THE EASTERN UNDERWRITER, 105 WILLIAM ST., NEW YORK CITY 


business. 
represented. 








A. G. BULLOCK, President B. H. WRIGHT, Secretary 


STATE MUTUAL LIFE ASSURANCE CO. 


OF WORCESTER, MASS. 
INCORPORATED 1844 
50% Increase to July lst. June Largest Month. WHY ? 
SUPERIOR SELLING PROPOSITION 
Liberal Poticy Conditions Large Values Low Premiums 
Increased Dividend Apportionment Up-to-Date Agency Department 
Impartial Judgment by ‘* Webb’s Comparisons Simplified” gives us highest score 
Latest Competitive Helps Attractive Advertising Matter 
Our salesmen are doubling their incomes Are you ? 
Investigate Join us and grow 
EDGAR C. FOWLER, Supt. of Agencies 








MANAGER WANTED 


One of the old line Life Insurance Companies with an excellent 
record, desires a manager for an established Agency. 

Full Commissions and Renewals will be allowed; or, if preferable, 
salary and first years’ commission. 

Write stating age, experience and record. 


Address “* MANACER” 
THE EASTERN UNDERWRITER 
105 William St., New York City, N. Y. 
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The Northwestern 
Mutual Life Insurance Co. 
of Milwaukee 


GEO. C. MARKHAM, President 
A. 8. HATHAWAY, Secretary 


N ew Business Paid-For 





1905 - - - $90,334.038 
1906 - - - 93,563,452 
1907 - + = 102,233,634 
1908 iS See 109,773,709 


Each year larger than any in the 
previous history of the Company. 


Commenced Business 1858. 


| NSURANCE MEN will Note the signifi- 
cant increase in The Northwestern’s 
new business during the past four years. 
ee ee 
centages: en _ 


penses Mortality Interest 
1905 12.15 67 4.73 
1906 11.76 59 4.72 
1907 11.81 58 4.76 
1908 10.76 59 4.84 
It is capable of easy demonstration that 
The Northwestern is the best Company to 
insure in. 


See The Northwestern's Bolicy contract 


with its Dividend Options, Paid-up and En- 
dowment Options, Options of Settlement 
and the Premium Loan feature 


Issues Partnership and Corporation In- 
surance. : 
For further information or an Agency, 


address 
H. F. NORRIS, 
Superintendent of Agencies. 




















THE GREAT AMERICAN’S 
LIFE BOND 


AGENT’S CONTRACT 
With Monthly Salary 


Something entirely NEW in the 
agency line, securing the 
agent’s work as a 
Permanent Life Investment 


For Particulars Apply to 


THE GREAT AMERICAN 


LIFE INSURANCE COMPANY 
ST. LOUIS, MO. 




















BERKSHIRE 
LIFE INSURANCE CO. 


OF PITTSFIELD, MASS. 


James W. Hull, President. 

W. D. Wyman, Vice Pres. and Treas, 

J. M. Lee, Actuary. 
Theo. L. Allen, Secretary. 
Robt. H. Davenport, Asst. Sec. 

This Company, with its more than fifty years 
of successful and honorable practice, its solid 
financial condition. its fair and liberal policies, 
| all subject to the Non-Forfeiture Law of Mas- 
sachusetts, commends itself both to policy- 
holder and agent. 
For circulars and rates address 


EASTERN MASSACHUSETTS AGENCY, 
| 79 Milk Street, Boston, Mass. 


LEON F. FOSS, General Agent 
W. H. DYER, General Agent 
| JOHN H. ROBINSON, General Agent 
| 
| 


‘ 


253 Broadway, New York 
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Opinion of George F. Baright, An Ex- 
pert—Care Necessary In Preparing 
Copy. 





In a column devoted to “Advertising 
Agency Notes,” the New York Commer- 
cial prints a comment from the pen of 
George F. Baright, advertising manager 
of the Prudential which discusses the 
question of advertising in a clear, con- 
cise, convincing manner. We reproduce 
the following: 

“Surely there ought to be a basis of 
right action in an advertising campaign, 
and it seems to me that you can find the 
answer to the problems presenting them- 
selves in the answer which you will 
make to these five questions: What? 
Why? How? When? Where? 

“What is advertising? Why do you 
want to advertise? How shall you con- 
duct your campaign? How much adver- 
tising shall you do? When shall the 
advertising be done? Where will the 
advertising reach? 

“Advertising, I claim, is not art, nor 
literature, nor even simply publicity— 
but a combination of all these, mixed 
with a fair knowledge of human nature, 
a definite purpose, and a generous pro- 
portion of common sense. 

“Very often advertising consists in 
what is left unsaid, as well as in what 
is written. The best advertising is that 
which compels the reader to think along 
your lines; carry out your thought him- 
self, at his own expense. This is the 
most valuable advertising. 

“But all this may be off the key if it 
lacks the aim which all matter must 
have if it is to be classed as that good 
advertising which either sells goods at 
a profit or helps the salesman to sell 
gcods at a profit. 

“To force attention there must be 
force in what you say—an unmistakable 
ring of truth and sincerity in every line. 
Advertising is YOU, concentrated in 
fifty lines d. c. The man who writes us 
without power or thought or concentra- 
tion is going to miss his audience, and 
cost his client money. 

“The agent who comes in apologetic- 
ally asking whether you ‘need any life 
insurance to-day’ is not going to get 
very far beyond Robert, the office boy. 
Give me the man with the red blood, 
who looks you straight in the eye saying 
with force which compells attention: 
“My friend, what are you doing to pro- 
tect the little girl at home?’ 

“You don’t like his message, 
you’ve got to sit up and take notice. 

“Straightforward, honest, manly truth 
should go into your advertising, just as 
you put into your salesmanship. This 
sort will win the public. 

“Concentrate, concentrate, concen- 
trate. In advertising, as in everything, 
every word costs you money. Condense. 

“In our campaign we find that concen- 
tration upon a particular, feature of our 
business is always attended by success. 
Our recent wide-spread publicity, con- 
centrated upon a certain policy, has as- 
sisted our agents to write over $2,000,- 
000 a week, ever since its inauguration. 

“We are believers in the value not 
only of concentration, but of continued 
advertising. It pays. To make a cam- 
paign effective it must be continuous. 
The public has a short memory. The 
advertising value of a name or a phrase 
such as ‘The Prudential has the 
Strength of Gibraltar’ obtains that value 
from its reiteration. Say a thing often 
enough. The public will come to believe 
it; will eventually accept it, so that the 
idea becomes identified in the thought 
with the business concerned.” 


but 





Making Progress. 





W. L. Rowley, secretary of the Na- 
tional Reserve Life of St. Louis, which 
is in process of organization, advises us 
that one-third of the contemplated 
stock—$150,000 capital and $159,000 sur- 
plus—has been sold and that each day 
witnesses an increase. 

President Victor W. Reitz is giving 
time and attention to the affairs of the 
Company, also the members of the di- 


rectorate, without any compensation, | 
the object being to place the company | 
in the field at a minimum organization | 
expense. 

Mr. Rowley says they have many ap- | 
plications tor positions as stock sales- 
men which are accompanied by a re- 
quest for 2.0 advance commissions, bul 
that no one is employed on this basis. | 





DEVELOPING NEW FIELDS. 





A consistent, successful solicitor in 
the Pittsburg Agency of the Equitable 
Lite for many years is C. R. Notman. 
‘’nat Mr. Notman works systematically 
is evidenced by the record he has made 
and hence the following from his pen 
as to the Developing of New Fields will 
be read with interest: 

“With valise in hand, which is filled 
with prospect cards, pamphlets and a 
few clothes to wear during the week, I 
am seen to stop off the train and go to 
the hotel. I get a newspaper and note 
all the doctors, lawyers, dentists, min- 
isters, merchants and trades-people who 
advertise. I put their names, business 
and address on a prospect card. I go 
to a real estate office, where I get the 
privilege of copying a small map of the 
streets. I now interview our examiner 
and tell him I want his aid to cull out 
the cards and give me those of healthy 
people and business people. 1 ask him, 
who are the prominent members of the 
lodge I belong to and what is the best 
way to see them? Who is the minister 
of the denominational church to which 
1 belong and how can | best meet some 
of the influential members? I go to see 
them with a desire to obtain informa- 
tion from them. 

“If our examiner is not insured, he is 
my first person to interview with an 
earnest insurance argument. If he has 
procrastinated so long and is now unin- 
surable, I use this as an illustration 
that all men cannot get insurance. I 
don’t expect to insure many during the 
first day or two, but before the week is 
out I have a nice lot of applications. 1 
have a book in which I gather the 
names and occupation of probable pros- 
pects. For example: If I solicit a rol- 
ler, | ask him who is his sheet heater; 
he tells me the name and the directory 
shows me his address. I inquire if he is 
married, health good, sober, industrious, 
and how many of a family he has to 
support. | 

“In interviewing a prospect I show the | 
policy, the security of the company, the 
prompt way claims are paid, a list of 
prominent policyholders in which are | 
the names of men who live in his town, 
I comment on the misfortune of some 
people who are likely well known to him 
and who neglected to buy protection | 
anywhere; thus I carefully try to show | 
the importance of his carrying a policy 
commensurate with his salary and posi- 
tion in life, not too large to scare him 
or shame him and not too small to of-| 
fend him. I am anxious to have his ap- | 
plication to-day. If I find it impossible, 
I arrange to see him soon again. But 
it is probable before I leave he will have 
given me the names of other prospects 
whom I will insure before I return to 
close his transaction.” 








Well Taken Care Of. 





While the Union Central Life has no | 
resident general agent in the State of 
New Jersey, the interests of the Com- 
pany are not suffering there as the ter- 
ritory is being ably looked after by L. 
L. Hopkins, general agent for New York 
City and vicinity, and general agent 
Eugene R. Ellis of Philadelphia. 





The Illinois Life publishes in its Bul- 
letin the photograph of the first lady 
member of its $100,000 Club, Mrs. L. E 
White. Her record for the past Club 
year was 111 applications, 93 of which 
were for endowment policies. 








The Bankers Life of New York has 
been licensed to do business in South 
Dakota and will shortly announce a 
representative to develop its interests 
there. 
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SO A i 


Sells better than a “Board Contract” 


Over a million a month since organization 


Our Stock Option 


Are you? 





Write for particulars. 


Standard Mutual Life Insurance Company america 


Home Office, Commonwealth Building, Pittsburg 





Policy sells itself. 


Our men are all making money. 


This is a proposition for large pro- 
ducers—writers of special contracts. 








Romance of Life Insurance. 





Prompted by numerous requests from 


insurance men, The World of To-Day 
Company has decided to publish in book 
form the series of articles on “The Ro- 


mance of Life Insurance,” contributed 
to its magazine, by William J. Graham, 
F. A, S., vice-president and actuary oi 
ihe Northwestern National Life Insur 
ance Co, of Minneapolis. The book will 


contain twelve chapters and will be soid ! 


for $1.50. 
The subjects covered are as follows: 
Life Insurance—Everybody’s Prob- 


lem; The Aftermath of the Investiga 
tion; Evolution of the Policy; How Life 
insurance Can Serve You; The Three 
Systems of Life Insurance; Science and 
Human Life; Life Insurance Legisia- 
tion; Life Insurance Supervision; Tax- 
ing a Tax; The Stewardship of Three 
sillions; Insuring the Masses; Life {n- 
surance Ambassador. 


An effort was made on Monday to 
burn the tailoring shop of Joseph Dunn, 
334 Second street, Troy. The fire was 
extinguished after $400 of damage had 
been done. The police are on the hunt 
for the incendiary. 








MANY GOOD PLACES 


are waiting for the 
RIGHT MEN 


Much desirable territory is unoccupied, 
ready for men who can demonstrate 
their capabilities. Policy plans recently 
revised, thoroughly in accord with new 
laws, with reasonable premium rates 
and liberal values and rights. 


ARE YOU ONE OF THEM? 


Union Mutual Life Insurance Company 
PORTLAND, MAINE 
FRED E. RICHARDS, President 

EDSON D, ZOOFIELD. F mae . 
THORNTON CHASE, Suse tO" 
84 Adams Street, Chicago, Ill. 





Address 
either: 














BAY STATE MUTUAL 
LIFE INSURANCE CO. 


1033-41 Drexel Building 
PHILADELPHIA, PA, 


LIFE, HEALTH AND 


ACCIDENT INSURANCE 
WANTED: 


State and District Managers on a renewal 
cuntract that will Luild you up a large 
and profitable income. Address 








Agency Depariment 
1033-41 Drexel Building 
Philadelphia, Pa. 














{ Course of in uanca tducation 


| Our; Department for Furnishing 
| 


| Prospects. New Model Policy 


Wit Plough the Field and Assure 
the Harvest for Good Agents. 


‘Phenix Mutual 
Life Ins. Co., 


| HARTFORD, CONN. 


Write Home Office. 











DESIRABLE TERRITORY 
AVAILABLE TO KEEN, 
ACTIVE, RELIABLE 
SOLICITORS 


LIBERAL COMMISSIONS 
THOROUGHLY 
UP-TO-DATE POLICIES 


CORRESPONDENCE 
DIRECT WITH THE COM- 
PANY SOLICITED 














The Great Western Life Insurance Co. 
KANSAS CITY, MISSOURI, U. S. A. 








GEO. STEVENSON, JR., 


PRESIDENT 


JAMES CHAPPELLE, 


SECRETARY 


T, A. NORRIS, 


AGENCY SUPERINTENDENT 
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CASUALTY AND 


SURETY HAPPENINGS 





WHAT OF THE FUTURE 


OF AMERICAN CREDIT INDEMNITY? 





Twenty-Nine Thousand Dollars Smell 
Surplus for Corporation With As- 
sets of Over $2,000,000. 





Gossip in credit insurance circles still 
centers about the unfortunate condition 
in which the American Credit Indemnity 
Company of St. Louis. found itself, when 
the watchful Massachusetts Insurance 
Department refused to accept its 1908 
statement, and the premium greedy cor- 
poration was forced to put up $100,000 to 
make good a capital impairment, and 
create a surplus of $28,758.21, or less 
than one and one-half per cent. of its 
admitted assets. 

In a labored statement Vice-President 
E. M. Treat declares that the poor show- 
ing of the concern is attributable to the 
iusistence by the Massachusetts Depart- 
ment that the American Credit Indem- 
nity reserve “conform with the panic 
loss ratio.” 

As the credit writing companies are 
still feeling the effects of the 1907 and 
1908 severe business depression, and will 
likely continue to do so for some little 
time, the ruling of Commissioner Har- 
dison was a decidedly sensible one. 

Noting that the retirement of former 
President Phelan and former Treasurer 
Winter from the service of the Compa- 
uy, has “been linked with the Massa- 
chusetts matter,” Mr. Treat while re- 
fraining from denying the justice of 
such an inference, merely quotes Mr. 
Phelan as stating that he had been 
anxious to quit for a long time. 

Last year the Company reported a 
total income of $1,488,886, with expendi- 
tures of $1,914,264. In view of this fact 
and the latter development in Massa- 
chusetts, Mr. Phelan’s longing for a 
quiet life is easily understandable. 





HEADQUARTERS AT HOUSTON. 





Gulf States Surety and Casualty Com- 
pany Selects Texas City As lts 
Home. 





Texas, has been fixed upon 
by J. S. Rice and S. F. Carter, as the 
most desirable center in which to 
‘aunch the Gulf States Surety and Cas- 
ualty Company. 

Speaking of the 
corporation, Mr. Rice 

“The establishing 
this character really 
passing interest, since 
pany organized in the 
“writing muitiple lines. 

Large sums of money will be brought 
to Houston for investment, through the 
direct medium of this company. There 
is no doubt but that we are justified in 
expecting tke financial and moral sup- 
port of the business men of Houston, as 
well as the Southwest generally. 

“The amcunt of money paid out for 
insurance ‘*o outside companies has 
been a heavy drain upon the citizens of 
the State of Texas and a good share ot 
the money heretofore paid to outgide 
companies for this character of insur 
ance can be kept in Texas and invested 
in Texas securities. The average profits 

arned by al! of the various insurance 
companies operating in the United 
States is very large and insurance 
stocks are considered among the very 
best form of securities in which to 
make investments and the safeguards 
thrown arovnd the investment and 
handling of the capital stock, surplus 
end reserve of such companies by the 
different States is a guarantee of the 
proper handling of such funds. 

“We believe that it will be found easy 
to make the most desirable agency con- 
nections for the reason that writing so 


Houston 


plans of the proposed 
said: 
of a company of 
has more than 
there is no com- 
South which is 





many different lines makes it a At 
for the agent to write insurance of 
some kind for some one in almost every | 
jine of business. The writing of one) 
line leads in many cases to the writing | 
of many others—for instance we write) 
the contractor’s bond for a large build- 
ing—naturaily we get a chance at sub-| 
contractors’ bonds, then to write the 
employer’s liability—public liability and 
personal accident. 

“Our directors will be selected from 
among the best stockholders in the vari- 
ous States and we shall call them to- 
gether at the home office twice each 
year and obtain from them suggestions 
as to the fixing of rates, keeping down 
the loss ratio and the best methods of 
securing more business in their respec- 
tive sections. 

“Our general plan is to sell twenty 
thcusand shares at $20 per share—par 
value $10, and when this shall have} 
been done, a charter will be secured 
and the company will commence active | 
business. The price of the stock will} 
likely be increased when twenty thou-| 
sand shares shall have been sold. We| 
expect to commence selling this stock 
immediately, and we predict that the 
first twenty thousand shares will be aaa 
posed of in a very short time.” 





DETROIT CONFERENCE. 





Program Arranged for Meeting At Nia-| 
gara Falis—Hotel and Baggage 
Arrangements. 
} 
indications are that the convention of | 
the Detroit conference to be held at | 
the Clifton Hotel, Niagara Falls, Ont.,| 
September 15, 16 and 17, will be one of} 
the most interesting ever held. William | 
H. Jones, chairman of the Banquet | 
Committee, has sent out a query to| 
ascertain the probable attendance, and 
is especially solicitous that a good ‘dele-| 
gation of ladies be present. He says in 
part: 
“Say! Aren’t you coming to the De-} 
treit Conference Convention? We want 
vou to help us make it a hummer. The! 
banquet of last year was a good one, | 
wasn’t it? Well, President Fibel has| 
sot me the stunt of beating it. I can’t} 
do it without knowing how many are | 
coming.” 
Baggage may be checked to Niagara| 
Sage N. Y., and the checks given to 
» Clifton Hotel. It will then be taken | 
right into the hotel and examined and | 








passed there without any delay or| 
trouble. 
The program arranged for the con-} 


vention is given herewith: } 
Crder of Business. 
1.—Calling of Roll. | 
2.—Report of Commitee on Creden- 
tials and Seating of Delegates. 
3.—Reading of Minutes. 
4.—Address of the President. 
5.—Specia! Report of the Executive 
(Continued on page 13.) 


WANTED 


JOHN HANCOCK 


I want two clean life men who ean pro- 
duce business. For such men I have 
something good. 


Wiii14M N. Compton, Gen’! Agent 


JouN Hancock Moruat, Lire I C 
220 Broadway, N. Y. C. ee 


Tel. 6030 Cortland 














FOUR HIGH-CLASS INSURANCE or 
Bank Stock Salesmen in a proposition || 
backed by men of national reputation. 
“Salary and Commission.” Address, A. L. 
D., Care of EASTERN UNDERWRITER. 
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1860 49th Year 1909 


Home Life 
Insurance 


Company 


of New York 


THE 
FIRST MUTUAL 


Chartered in America 


NEW ENGLAND 


MUTUAL LIFE 


: INSURANCE CO. 
sone & Wt, Psat |) Soston, mass 


Liabilities (including Di- — 
vidend Endowment 





Operates on a full 3 per cent. Reserve 
under Massachusetts Law, and 
offers the very best possible 


20,471,723.76 
Dividend Endowment 


Fund (Deferred security, with a safe, 
Dividends) ~meenene 1,970,463.00 equitable contract 
i eee 1,237,177.94 
Insurance in Force... .. 88,368,244.00 


FINANCIAL STATEMENT 


The 49th Annual Report shows a pone mag 1, 1909. ...847,980,647.74 
: PARES 44,476,655.68 
gain in the amount of insurance in a Ree 3,503,992.06 


force; that assets were increased 
over $1,704,048.00 and that over 
$467,700 was added to surplus ac- 
count. 


Alfred D. Foster, President 
D. F. Appel, Vice-President 
J. A. Barbey, Secretary 








Wm. F. Davis, Asst. Secretary 





RELIANCE LIFE 


Policies That Can’t Be Beat THE 


Over Two and One-Half 


J. G. Wildman, Asst. Secretary 














UNEXCELLED IN 
Favorable Mortality 


—AND— 


PITTSBURGH 


Economy of Management 





Assets Provident Life 


Millions AND Trust Company 


Exceptional opportunities for General 


Agents in OF PHILADELPHIA 
PENNSYLVANIA 
Oli0, IOWA AND ALABAMA Rates of Premium Extremely Low 


and still further reduced by 
Annual Dividends: 











Georgia Life Insurance Company 
OF MACON, GA. 


(Now Organizing) 


W. E. SMALL, President 
CAPITAL $1,000,000 SURPLUS $500,000 
LIFE AND CASUALTY INSURANCE 


Perfect Protection at a Reasonable Cost Under Safe, Sane and Conservative 
Management. First Class Openings in both Branches for PRODUCERS 


Address M. Y. Manley, Superintendent of Agencies 

















The only Company in the World that 


‘*Insures Lives and 
Guards Them Against 
Disease” 


Provident Savings Life Assurance Society 
35 Nassau Street New York 




















September 2, 1909. 





THE EASTERN UNDERWRITER. 


_ INDUSTRIAL DEPARTMENT 





THE INDUSTRIAL AGENT. 


Can the Industrial agent be made 
more effective even than he has been 
heretofore? Can he be made a distinct 
influence in the community for the up- 
lifting of the families with whim he 
comes into constant contact, and final- 
ly, can his services be made of suffi- 
cient value to the policy-holder so taat 
the latter may feel, and the community 
at large may realize, that the insured 
is obtaining and receiving distinct bene 
fits and fuil value for the price which 
he has to pay? The main difference, 
as I see it, between the insurance agent 
as a social worker and the paid agent 
of a charitable society, the public 
school teacher or the settlement visitor, 
lies in the fact that the former is paid 
from the direct contributions of the 
working classes. In the latter case, the 
contributions, while indirect, and while 
they presumably come from _ philan- 
thropic individuals in the community 
or from the public treasury, neverthe- 
less in the last analysis come out of the 
purses of workingmen. Whether they 
pay the contributions in the form of in- 
surance premiums or whether they pay 
tuem in taxes, in higher rent, in higher 
cost of the necessities of life, or in in- 
sufficient earnings, is immaterial. The 
fact remains that in either event they 
are paying their share. The funda- 
mental point at issue is whether the 
wageearner obtains from either or any 
of these social agencies ample return 
from the investment which he directly 
or indirectly makes. 

The relation of the Industrial insur- 
ance agent to the policy-holders is a 
peculiar one. There is no thought of 
patronage nor of condescension. The 
agent has nothing to offer which may 
be mistakes for charity, nothing that 
has any thought of a gift or dole or 
alms. The agent offers something 
which has a distinct value to the pros- 
pective policy-holder, who may refuse it 
or accept it. Assuming that he takes 
the latter course, what may the agent 
do in addition to the purely formal task 
of bringing the value of insurance to 
the notice of the insured and of subse- 
quently seeing to it that the insurance 
is kept in force? I take it that in view 
of this very peculiar relationship, the 
Industria] insurance agent has the most 
admirable opportunity for social ser- 
vice among his particular constituency. 

If the agent could do no more than to 
educate the working classes to the de- 
sirability of lack of extravagance and 
the absence of show and pomp in the 
burial of their near and dear ones, he 
would to a large extent have accomp- 
lished his object. It is, and has been, 
a function of tne agent, at least in some 
insurance companies, to see to it that 
the policy-holder is guarded against ex- 
cessive charges for funerals. The 
agent may do much more than this, 
however. He sees the family not only 
when death has entered the home, but 
likewise when sickness has laid any of 
its members prostrate. For this reason 
he should be a man of sufficient educa- 
tion and breadth of view and with suffi- 
cient humanitarian instincts to see to it 
that this stricken member obtains re- 
quisite medical treatment. He should 
have a knowledge of existing agencies 
where the individual may obtain proper 
medical treatment, so that disease 
which at first is acute may not become 
chronic. All things which are to-day 
done by social workers in their contact 
with families may and should be done 
by the Industrial insurance agent, par- 
ticularly as policy-holders represent not 
only men, but women and chikiren as 
well. 

It should be part of an agent's duty 
to acquaint himself with the ordinary 
laws and rules of sanitation and 
hygiene, to advise the family when they 
are living under unsanitary conditions 
and in unsanitary homes, to help the 
Wage-earner to secure employment, 


should he be unfortunate 
have no work, to advise the mother how 
to obtain proper treatment and care for 
her child, and, in particular, for her in- 
fant; to find the policy-holder who has 
become tuberculous or who has been 
injured or who may be a cripple, to as- 
sist in every way possible not only ia 
the cure but in the prevention of 
disease. I need not enlarge upon this 
phase of what the agent may do. It 
can be summarized in the thought 
which actuates this conference—name- 
ly, that of being of greatest service to 
those who unfortunately, because of 
their surroundings and their inherit- 
ance, are unable properly to care for 


themselves.—Dr. L. K. Frankel, Man- 
ager Industrial Department Metropol- 


itan Life. 





MAKING EXCUSES. 


average field 
progress, is 


One great fault to the 
man, one which retards 
proneness to make excuses. It can safe- 
ly be assumed that the company will 
not ask the impossible from its corps 
of solicitors, and as a matter of fact is, 
not infrequently, better qualified t9 
state the amount of business which can 
reasonably be procured than the agent 
himself. 

What, then, should be the attitude of 
an agent, assistant or superintendent 
when called upon to fill an allotment? 
Should it be that of hunting excuses to 
show the task an impossible one, or a 
ready response which will bring victory? 
In fighting the battles of life the soi- 
diers who have for their slogan “We 
Will” have no trouble whatever in out- 
distancing those who say “‘We Can't.” 





Elegant, Ccnvenient and Enduring. 


Speaking of the San Francisco offic? 
building of the Metropolitan, The Ad- 
juster of that city says: 

“The beautiful and substantial new 
office building, which will be the home 
of the company’s important Pacific 
Coast department under the manage- 
ment of Assistant Secretary F. F. Tay- 
lor, is now completed and occupied. It 
stands on the hill at Stockton and Pine 
streets, where it is not only a handsome 
ornament to San Francisco, but com- 
mands a beautiful panoramic view of 
the bay and surrounding country, the 
rare beauty of which it would be diffi- 
cult to duplicate. No expense has been 
spared to make the structure elegant, 
convenient and enduring, and in the 
work steel, bronze, terra cotta, plate 
glass and marble have been employed 
in a combination that has produced 
most satisfactory results.” 


Following a brief but minute descrip 


tion of the interior, our esteemed con 
temporary says: 
“Few office buildings possess such 


conveniences for the rapid and compact 
handling of business as are found here 
and the manner of its progress is a rev- 
elation to one unacquainted with the 
vast amount of detail connected with 
the business of industrial insurance and 
the absolute necessity that such prog 
ress should be unfailing and exact.” 


Special Allotment Leaders. 


The twenty-five leading districts of 
the Metropolitan in ratio of increase to 
Special Allotment in the Special Nine- 
teen Weeks’ Undertaking, together with 
the superintendents in charge are as 
follows: 

Sioux City, Ia., L. J. Byrne: 
Bay, Can., J. W. Mowbray; 
Can., C. C. Withey;: Toronto, Can., 
Henry Briggs; La Crosse, Wis., Joseph 
Martin; Boston, Mass., S. D. Bartlett; 
McKeesport, Pa., William O'Neill, 
Montreal, Can., T. P. Bourgeois; Wash- 
ington, Pa., J. D. Keefer; Traverse City, 
Mich., M. J. Le Breck; Lachine, Can., 
Joseph Clermont; Springfield, Mass., J. 
G. Schwenger; Westmount, Can., H. H. 


North 
Regina, 


“I 





enough to 











METROPOLITAN LIFE INSURANCE COMPANY 
HOME OFFICE BUILDING 





Lhe 
Metropolitan Life 


[nsurance Company 


(Incorporated by the State of New York) 
(Stock Company) 


‘Of the People 
the COMPANY By the People 
For the People 


The Daily Average of the Company’s 
Business during 1908 was: 
441 per day in Number of Claims Paid. 
6,343 per day in Number of Policies 
placed and paid for. 
$1,202, 353.00 per day in New Insurance 
placed and paid for. 


$166,634.00 per day in Payments to 
Policyholders and Addition to Re- 
serve. 

$126, 996.37 
Assets. 


JOHN R. HEGEMAN, 


per day in Increase of 


President 











Kay; Ville Marie, Can., J. A. Saucier; 
Watertown, N. Y., George Duffy; Peeks- 
cn, @. t. @. BH. Gregor; Coatesville, 
Pa., E. H. Kratzer; Staunton, Va., W. 


H. Hall; Renee vnas: i Ss. C., G. B. Cos- 
tin; Passaic, N. J., John Kelly; New- 
burg, N. Y., M. T. Donohue; Lynn, 
Mass., T. B. Feeney; Topeka, Kan., L. 
L. Adams; Iroquois, N. Y., J. J. 
Schwing; Muskogee, Okla., L. S. Clo- 
ninger. 

The ten leaders in the New England 


territory are: 


Boston, S. D. Bartlett; Springfield, J 


G. Schwenger; Lynn, T. B. Feeney; 
South Boston, O. E. Linscott; Dover, 
H. McCarthy; Pittsfield, A. M. Stro 


Thomas Magner; 
Lewiston, E. P 
Weeks. 


nach; Burlington, 
Newport, J. S. Kahler; 
Langley; Fitchburg, F. B. 


The Metropolitan desires information 
as to the whereabouts of James T. Ed- 
wards, ex-assistant at Gadsden, Ala., 
and more recently agent at Rocking- 
ham, N. C. 


HARTFORD 


Life Insurance 
Company 
Chartered Forty-Three Years 


It Will Help Your Canvassing 


To Be Able To Offer Policy Contracts 
Up-to-the-Future, Participating or 
Non-Participating, Annual or, De- 
ferred Dividends, Lower Rates 
Values Based Upon The Full Reserve. 
Talk it over with 
BURTENSHAW & SIBLEY 
MANAGERS 
402-6 Penobscot Bldg. 


DETROIT, MICH. 

















INDUSTRIAL 


INSURANCE 





who are steady, energetic, 


H. POLLMAN EVANS, President 


For Agents, offers a splendid opportunity for a few 
and used to earning a substantial living. 


OUR NEW SALARY AND COMMISSION CONTRACT 


additional men 


THE UNION LIFE ASSURANCE COMPANY 


Head Office, TORONTO 








Offices in 34 Districts between Halifax and Vancouver. 
The only Company from which may be obtained the SAVINGS BANK 
POLICY, the most I‘beral Industrial Policy 








J. G. Walker, 


T. Wm. Pemberton, Ist Vice-Pres. 


President 


W. L. T. Rogerson, Secretary 


ORGANIZED 1871 


LIFE INSURANCE COMPANY 


OF VIRGINIA 


HOME OFFICE, RICHMOND, VIRGINIA 
The PIONEER Southern Industrial Life Insurance Company 
The OLDEST Southern Life Insurance Company 
The LARGEST Southern Life Insurance Company 
The Most Approved Forms of Life, Endowment and Industrial Policies Issued 
on Favorable Terms 


Assets, Dec. 31,1908................-: 
insurance in Force, Dec. 31, 1908.. 
Payments to Policy Holders since Organization ... 


acdc’ $ 4,444,711.62 
63,309,202.00 
8,926,1 82.91 
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This newsvaper is owned and pub 
lished every Thursday by The Eastern 
Underwriter Company, a New York cor- 
poration, office and place of business 
105 William street, New York City. B. 
F. Hadley, President; G. A. Watson, 
Secretary and Treasurer. The address 
of the officers is the office of this news 
paper. Telephone 2497 Jonn. 


Subscription Price, $3.00 a year; Sin- 
gle Copies, 15 cents. 


Entered as second-class matter Jan- 
uary 4, 1907, at the Post Office at New 
York, N. Y.; under the act of Congress 
of March 3, 1879. 


HANDLING SOUTHERN PROBLEMS. 





Not a iittle interest was manifest ‘nD 
the announcement of a Southern news- 
paper, and reproduced in The Eastern 
Underwriter, of a proposed conference 
of presidenis of various Southern life 
insurance companies for the purpose uf 
discussing ways whereby the interests 
of such institutions might be advanced, 
the suggestion being made that a per- 
manent organization might result from 
such a conference. 

At present there are two organiza- 
t'onps somewhat similar to the one sug- 
vested, namely the Association of Life 
‘nsurance Presidents and the American 
Life Convention. The membership of 
the latter comprises the younger com- 
panies of che West and South, while the 
membership of the former takes in many 
leading companies located in the Hast, 
the West and the South. 

In the letter to The Eastern Under- 
writer, a weil-posted officer of a South- 
ern life company says that if definite 
steps have been taken toward holding 
the presidents of 
Southern he is not aware 
In a casual way, the subject has 


a conference of 
institutions, 
of it. 
been mentioned by two or three parties, 
ou; no final decision has been made as 
to the calling of or suggesting that such 
a meeting take place. On the other 
hand, it is stated that an advertising 
agency, which has been making an ef- 
fort to get certain Southern companies 
to form a Publicity Bureau, was no 
Joubt the instigation of the news story 
referred to. Executives, however, have 
not taken very kindly to the combina- 
tion publicity idea. 

As to the need of a separate organiza- 
tion for Southern companies, there is a 
prevailing opinion in the South, that it 


would be beneficial. While being 
in hearty sympathy with the 
work of the other organizations, and 


net. desiring in any manner to hinder 
their growth and usefulness, there are 
those who believe that the interests of 
Southern companies, as a rule, are not 
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identical with those of Western and 
astern institutions, and that co-opera- 
tion along lines of mutual protection 
and benefits which can be derived from 
such an association would result to the 
advantage of every Southern company. 

This sentiment is not that of chron: 
kickers and sore-heads, who are ever- 
lastingly painting the Fasterncompanies 
in the form of an octupus, having for 
its specific object the crushing out of 
lives of the “little fellow of the South.” 
On the contrary, it is the opinion of 
men who recognize the prevalence of 
the “square deal” idea, but feel that 
purely Southern problems can best be 
handled by a Southern organization. 

The wielding of local influence, and 
the handling of legislative matters, to- 
gether with the problems incident 
thereto, would, it is believed, produce re- 
sults far more advantageous to the 
business as a whole if the work was 
performed by men cognizant of existiag 
conditions and not likely to arouse bit- 
ter antagonism, such as often develops 
when it is known that representatives 
of Eastern companies are involved in 
ihe controversy, 








SAN FRANCISCO AS AN INSURANCE 
CENTER. 





Although the time may and probably 
will come when the home offices wiil 
realize that the managements in the 
middie west the expensive luxuries and 
ihe great uistrict therein lying can se 
operated much more economically 2y 
reporting to New York, those states 
west of the Rockies are so remote trom 
the extreme east and so essentially dif- 
jerent in character, that Coast manage- 
ment in detail will be required indefi- 
nitely. Geographically, tinanciaily and, 
uitimately, from the point of population, 
San Francisco will continue to be the 
objective point. 

A sound basis for this statement can 
ve shown by an analysis of the condi- 
.10ns prevailing here. 

California is the second largest stave 
in the Union, almost equal to the area 
of France aud sufficiently large to in- 
corporate the greater part of the At- 
iatic Coast. The resources of this Staie 
are practicaily without limit. The pres- 
ent high standard of our wines, the ap- 
preaching perfection of the olive, the 
unquestioned superiority of our fruits 
ure in themselves abundant means for 
che making of a great State, but add 
to these the already wonderful output 
of cereals, lumber, petroleum, precious 
inetals innumerable and inexhaustible, 
with waterways and a climate irre- 
proachable, California stands a goldeu 
promise for the future. 

With the future progress that will he 
made in China and Japan, the prospe2c- 
tive commercial relations that will, ul- 
\imately, be very close between this 
country and those, with the fact that 
California can maintain a population of 
fifteen or twenty millions of people with 
the illimitavle resources recited and un- 
named, San Francisco has a future sec- 
ond to none in the world. 

If Chicago were a thousand miles fur- 
ther west than she is, the time would 
come when many of the managers theie 
would be reporting as local and State 
agents to the great managements of 
this city. 

We have more or less clearly sct 
forth the reasons why the San Fran- 
cisco of the future will hold a command- 
ing position, and it is a question for all 
companies whose perpetuity is assured, 
to seriously consider from a business 
point of view the distinct advantages 
attached to the maintenance of general 
representatives at this point. 

The large majority of these compan- 
ies now reporting to Chicago and the 
East find themselves with a limited 


business and practically without in- 
thuence or position on this Coast, and as 
time goes on this condition will be even 
more pronounced than it is at present. 
Therefore we say that those companies 
which maintain their identity here will 
be the ones, both in the near and dis- 
tant future, to reap the benefit of a 
wise judgment. 

Max Nordeau has graphically describ- 
ed the evolutionary tendency in the life 
of nations and has shown how the seat 
of power, «ne time in Asia, was by a 
law of nature transferred to Europe and 
thence to the United States, and we 
may with sequential reasoning pursue 
the analysis even in our own country, 
to show that westward is the move that 
progress makes. 

As the great middle west sprung 
from the East, so will this coast ulti- 
mately grow proportionately, and this 
because of certain natural laws that 
cannot be controverted. The peoples of 
the world move and change their lati- 
tudes. The rigorous climate of both the 
East and middle west will, according to 
this law, force the great masses west- 
ward, and the great resources of this 
Coast will act like a magnet irresistible 
in its power and unconquerable in its 
strength—The Adjuster. 





Live Stock Insurance. 





That the difficulty in getting thor- 
oughly established organizations doing 
a live stock insurance business in this 
country has been experienced abroad, is 
evidenced by the following from Insur- 
ance, of Cape Town, South Africa: 

“Now that a strong company like the 
Yorkshire is transacting live stock in- 
surance, this class of business should 
cease to be a novelty in South Africa. 
The numerous insurance agents travel- 
ing in the country districts have now 
an excellent opportunity of doing busi- 
ness with the farmers in covering the 
risk of accident, disease, transit, etc., 
to their stock. The enterprising busi- 
ness-getter should not be slow in tak- 
ing advantage of this means of increas- 
ing his income, with little trouble and 
no extra expense to himself.” 

The problem has been solved in this 
country and there are now several com- 
panies organized solely for the purpose 
of writing live stock insurance. They 
have adequate capital and surplus, and 
agents here would do well to follow the 
advice given to agents in africa as re- 
gards equipping themselves for writing 
this class of business. 


Guaranteeing Ones Premiums. 





Insurance, published at Cape Town, 
South Africa, gives the following rela- 
tive to insurance insuring the payment 
of premiums: 

“A new scheme of the Car and Gen- 
eral is insurance against inability to 
maintain a life policy in force by reason 
of loss of employment, provided such 
loss of employment does not arise with- 
in three months of the date of the issue 
of the policy. The premium is 5 per 
cent. of the premium payable under the 
life policy, with a minimum of 5s. The 
policy excludes dismissal through the 
misconduct or dishonesty of proposer, 
or through war, civil commotion, pesti- 
lence, plague, or national calamity, or 
through proposed ‘striking’ or being 
‘locked out.’” 





Best’s Life Report. 





From the A. M. Best Co. we have re- 
ceived the Fourth Annual edition of 
Best’s Life Insurance Report which is 
easily one of the most valuable works 
of its kind. Statistics and comment are 
given relative to 213 “old line” compa- 
nies actively engaged in business, also 
complete reports of all fraternals having 
$50,000,000 or more insurance in force, 
and a few others deemed important 
enough for detailed comment, while es- 
sential statistics are given regarding all 
fraternals. Fifteen assessment associa- 
tions are selected for detailed reports 
and a summary of the standing of all is 
given. 





| OF PERSONAL INTEREST 


If any mau would achieve even ordin- 
ary success, he must not get to the 
place where there is nothing to learn. 
George F. Baright, advertising manager 
for the Prudential, was recently asked 
what advertising had done for his con- 
pany and replied: 

“If you had asked me that question 
ten years ago I would have told you 
that I knew far more than I feel] thai 
I know to-day. Advertising is a vas 
subject. Its realms are infinite. You 
can go as far as you like—and there is 
yet farther to go. So I feel by com 
parison as if I knew less about the 
science of advertising than I used to 
cecause more of the scope of the sub 
ject has dawned upon me in these ten 
years of activity in this field.” 

The Prudential has shown itself to be 
one of the most successful advertisers, 
and though its capable manager thinks 
he has still much to learn about adver- 
tising results achieved under his super- 
vision stamp him as one fully compe- 
pre to discuss the subject authori+a- 
tively, 





_For a brief season E. J. Haynes, Jr., 
Eastern New York and Northern New 
Jersey special agent of the Springfictd 
lire and Marine, and one of the clean 
est and most likeable men in the field, 
nas been chasing the elusive golf pall 
over the links on the shores of Saranac 
Lake, entirely oblivious of the fact that 
such commonplaces as daily reports ex- 
ist. Haynes is a concentrator; whether 
‘he objective is work or play, he pitches 
in whole-heartedly, with the result that 
he scores high and steadily. Though en- 
Joying life added zest would be given 
it for E. J. if he could but have the 
companionship of such choice spirits as 
Joe. Biggert, Tom. Lasher and more of 
their stamp. Gov. Hughes is all rigit, 
but as a steady companion on the links 
oe lly mentioned in the same 

wi he c i y 
Sane deen e cultured field men we 





Arthur I. Vorys, former Ohio s rin- 
tendent of insurance, who is ; pm sel 
of one of Columbus’ leading law firms 
will be one of the instructors, this year, 
in the Association Institute Law schoo! 
of the Columbus Y. M. C. A. This year 
for the first time, the Institute school 
will give particular attention to insur- 
ance law, and Mr. Vorys will be the in- 
structor in this branch. 





The West Virginia Inspection Bur 
managed by Truit B. Sellers, ecmnnaier 
of the Ohio Inspection Bureau, has just 
issued a complete index to the inspec 
tion reports, tar..s and maps it has is- 
sued for West Virginia. The index is 
exclusive of Morgan, Berkeley and Jef- 
ferson counties. It is a well-bound vol- 
ume of 299 pages, which gives the terri- 
torial jurisdiction of branch Offices, de- 
votes 230 pages to general reports, and 
includes sprinklered risk and town re- 
ports, lists of advisory tariffs and maps 
and lists of coal property tariffs. 





Because of two recent bad fires in 
Akron, the last of which caused $100,000 
to’ the Buckeye Rubber Company’s 
plant, the Ohio Inspection Bureau has 
begun work on a new town report for 
that city. E. U. Richards is in charge, 
assisted by R. A. Myers, manager of the 
Akron branch, and F. M. Brookes, from 
the Columbus office. 





Harry A. Briggs, of New York City, 
has been appointed agent of the Law 
Union & Crown Instrance Company, for 
the counties of Putnam, Rockland, 
Westchester, Nassau and Suffolk. 





W. F. Patton, formerly special agent 
for the Woltman & Spangler Company, 
of York, Pa., has accepted a similar 
position with the W. J. Raffensberger 
Company, of the same city. 
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CHANGE IN ADMINISTRATION 


A. D. Irving to Retire as United States 
Manager, Though His family Will 
Continue in Charge Here. 


Easily the least known foreign fire in- 
surance company official in this country 
is A. D. Irving, since 1879 the United 
States manager of the venerable Phoe- 
nix Assurance Company of London, th= 
second oldest of the English companies 
writing fire insurance exclusively. 

Announcement is made that Mr. Irv- 
ing will retire from active business at 
the close of the present year. He will 
be succeeded by L. P. Bayard, with 
whom will be associated P. Beresfori, 
from the head office, as joint manager, 
and A. D, Irving, Jr., as secretary. 

Though highly respected as a man, it 
cannot be truthfully said that Mr. Irviag, 
senior, was ever famous as an under- 
writer, nor is there anything in the 
record of the Phoenix in this couniry 
that would stamp him as a man of ex- 
ceptional ability. As a matter of fact 
it has been a constant marvel to ihe 
managerial fraternity that so powertiul 
an institution as the London corpora- 
tion has ever been, should be satisfied 
to jog along in a rut, while other com- 
panies were pushing rapidly to the fore. 

It was thirty years ago that Mr. Irv- 
ing, then a member of the New York 
brokerage firm of Irving, Frank and Du 
bois, became fired with an ambition to 
manage .a foreign fire insurance com- 
pany in this country. He went to Lon- 
don, and largely through the influence 
of a promineut director of the Phoenix, 
who had become interested in Mr. Irv- 
ing, because of the latter’s relationship 
io a then world famous preacher, the 
firm of Irving, Frank and Du Bois, was 
named as United States managers vf 
the Company, shorily thereafter Mr. 
Irving becoming the sole appointee, his 
erstwhile partners preferring to con- 
iiue in the brokerage field; a resolution 
vy the way, they have never had occa- 
sion to regret. 

Mr. Irving subsequently associated 
with him A. D. Clark and L. P. Bayard, 
the latter being a brother-in-law. Aljl 
three worked under a commission con- 
tract, so liberal in its terms as to creaie 
envy in the minds of competing com- 
pany executives. This form of agree- 
ment, it is reported, was continued un- 
til two years ago, when adjustment was 
made upon a salaried basis. 

Mr. Clark looked after the agency 
work, until his death, a few years ago. 
since which time A. D. Irving, Jr., has 
had its supervision. The Western busi- 
ness is handled by F. Driscoll, sent out 
from New York, while the Pacific Coast 
is looked after by Washington Irving, a 
nephew of A. D., senior. 

Mr. Irving is a direct descendant of 
Washington Irving, and occupies the 
home of the great novelist at Tarry- 
town-on-Hudsen. He married into the 
famous Du Pont family of Wilmington, 
and is credited with having inherited 
a fortune when his wife died. Reserved 
to an unusual degree Mr. Irving has few 
intimats in the business, and his pass- 
ing from comparatively active service 
will not prove sensational. 





L. J. BATEMAN DEAD. 





New York State Special of the Scottish 
Union & National Goes to His 
Long Home. 





Death came as a release to Lowry J. 
Bateman, New York State special agent 
of the Scottish Union and National In- 
surance Company early last week. He 
had been in a hospital at Syracuse, suf- 
fering from cancer for some time 
and those familiar with his condition 


feared that the illness would terminate 
fatally, as it did. Funeral services were 
held at the home of his father in Balti- 
more, Rev. Thomas L. Springer, temp 
orary pastor of Faith Presbyterian 
Church, conducting the services. The 
services at the cemetery were conducted 
by Mystic Circle Lodge, No. 109, Ancient 
Free and Accepted Masons, of which Mr. 
Bateman was a member. Members of 
the lodge acted as pallbearers. Inter- 
ment was in Loudon Park Cemetery. 
Mr. Bateman is survived by a widow 
and young daughter. He is also surviv- 
ed by his father and mother and three 
brothers (Messrs. William H., Jr., Adie 
B. and Percy A. Bateman). 

Born in 1877 Mr. Bateman’s first un- 
derwriting experience was as a clerk in 
the head office of the Firemen’s of Balti- 
more. Subsequently he was in the field 
for the German of Freeport and the Na- 
‘ional Union, resigning the latter con- 
nection to go with the Scottish Union 
two years ago. 


GOING A BIT PREMATURE 


CIRCULAR TO 








WITH AGENTS. 


Endorsed Contemplated Cut on Specials 
Also—May Mean Rate War on 
Dwellings. 





Chicago, August 31. (Special Corre- 
spondence).—The feeling prevails here 
that Vice-President Going of the 
Shawnee Fire has gotten into ‘deep 
water because of his action in sending 
out circulars of instructions to his 
agents on the 12 per cent. rate reduction 
in Kansas before other companies even 
knew about the order of Superintendent 
Barnes on the subject. Mr. Barnes orig- 
inally intended not to except special 
hazards from the reduction. His inter- 
views and statements at the time all in 
dicated that the reduction applied to all 
classes except dwellings, churches, 
schools, tornado insurance and builders 
risks. Mr. Going’s circular was based 
on this. When the companies received 
their official instructions, special haz- 
ards were found in the excepted list as 
8 substitute for builders risks. Mr. Go- 
ing’s circular was mailed, Saturday 
August 21. 

What the companies object to is in 
case of radical action of this kind, Mr. 
Going did not wait until he conferred 
with his associates. The Shawnee has a 
large dwelling business in Kansas. 
There is talk now of some companies 
filing new schedules on that class cut- 
ting the rates in half. 

Many managers here declared that Mr. 
Going in championing the new measure 
and using his influence to get it passed 
was leading the companies into danger- 
ous ground. If, however, he felt it his 
duty to follow the course he did, the 
managers could not object to it on the 
ground of betrayal. In the present in- 
stance they hold he has not acted with 
loyalty, especially to Western Union 
members. They are after him with a 
big stick. 

Theoretically the Kansas law, in the 
opinion of manager is a good one. They 
declare, and the argument appears rea- 
sonable that political influence can not 
be obviated. Merchants insisted on re- 
lief and their power was too strong. If 
Superintendent Barnes had not listened 
to them, he would have been ousted and 
someone else substituted who would car- 
ry out the will of the people. That is the 
weakness of the law and one which in- 
surance men here anticipated. They felt 
sure Superintendent Barnes was not the 
master. Companies claim Superintend- 
ent Barnes has not acted within the law 
as it provides for notice and a hearing 
before a general increase or decrease is 
promulgated. Companies also are at a 
loss to know where Mr. Barnes draws 
the line on “special hazards.” 


the directors 


say 





caution? 





after a serious firein your 
property if they knew it wasdue 
merely to lack of reasonable pre- 
Yet every serious 
fire 16 due to just that one cause, 
‘You can absolutely eliminate all 
er of serious fire in any 
building by equipping it with 


International Sprinklers 


They kill a fire before itgrows 

dangerous -A little heat starts the 
water flowing upon the danger spot. 
It cant fail. Its surer and cheaper 
quicker than the fire department, be- 
cause it's always onthe spot 
and gets busy when the 
trouble begins. Howabout 
this reasonable precaution? 2/7, 
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LONE STAR_~ STATE. 





September 12 the Limit for Bond Filing 
—In Search of Experienced Rate- 
Makers. 





Inquiry at the Department of Insur- 
ance, at Anstin, developed the fact that 
forty-six fire insurance companies out 
of a total cf 136 doing business in 
Texas, have filed bonds with the depart 
ment to guarantee their risks in Texas, 
in accordance with the act of the last 
Legislature. The act provided that the 
bonds must be filed within ninety days 
after it became effective and annually 
thereafter. The law became operative 
on June 12, hence September 12 is the 
last day the bonds may be filed and 
penalty avoided. It is an entirely new 
move on the part of Texas and that 
may account for the companies being 
slow. It has been in use in a number 
of other States for some time. Accord- 
ing to the Texas law the bond must pe 
vot less than $10,000 and is not requir- 
ed to be over $50,000. The act grades 
the bond, fixing it at 20 per cent. of the 
gross premium receipts collected in 
Texas, or cn Texas business, during the 
preceding year. In this instance the 
pends are based on the Texas receipts 
of 1908. If the 25 per cent. would make 
less than $10,000 the bond must be for 
as much as $10,000, and if the gross 
premium receipts exceed $200,000 the 
bond is required to be in the sum of 
$50,000. 

These bonds will have to be made 
cver when the companies qualify in 
January an. February of each year. Al- 
though they are now being made it will 
be necessary to renew same next Jan- 
uary and February when the companies 
take out their permits to continue op- 
eration in Texas, and the amount then 
will be based on the gross premium re- 
ceipts for Texas business during 1909. 
It is noticad that nearly all of the bonds 
have been made by guaranty companies 
and that fact may explain the seeming 
tardiness. Inasmuch as the surety and 
zuaranty companies charge for the time 
‘he bonds are alive, the fire companies 
may be waiting until the last minute in 
order to escape paying premium on 
their bonds, when same are not requir- 
ed until September 12. It is expected 


that a large number of the bonds wili 


be dated September 1, instead of at odd 
dates, and iliat there will be any num 
ber filed between the isi and 12th of 


September. 

The objec: of the bonds is to protect 
policyholders in Texas. If the compan 
ies should decline to pay losses or re- 
Sist Judgments of Texas courts, the 
yonds would be on file and recoveries 
had on them. The State has required 
deposits fron: other classes of insurance 
companies and now the fire companies 
are going to have to put up after many 
years of non-interference. None of the 
companies have objected thus far and 
no trouble is anticipated in enforcing 
ibe law, even though bonds are jate 
coming in. 

Seeking Rate-Makers. 

Twenty rating inspectors, familiar 
With special hazards and schedules are 
advertised for by C. B. Roulet, actuary 
of the Texas Insurance Department. 

Under the terms of a new law all fire 
insurance companies represented in 
Texas, must file with the State insur- 
ance department a schedule such as it 
proposes using for rating Texas risks. 
fhe basic schedule is that prepared by 
Dean, with certain modifications. Thus 
supplied it is the duty of the State to 
rate all risks in the Commonwealth, 
and it is for this work—which must be 
completed by January first, that the ex- 
pert inspectors are required. 

In case of dispute as to the applied 
tariff, appeal will be made to a State 
Commissioner, membership of which 
will consist of Actuary Roulet, a busi- 
uess man to be appointed by the gover- 
nor and an underwriter to be named by 
the fire insurance men. 

Arranging for Water Works at Little 
Falis, N. J. 











To prevent a _ repetition of such 
a sweeping fire as visited the West 
Park section of Little Falls, N. J., sev- 
eval months ago, plans have been com- 
nieted and work will shortly be begun 
in installing a water service. Hydrants 
will be placed along the turnpike and 
while sufficient for all ordinary fires, it 
is figured in case of serious outbreak 
these would be of great value if aid 
were summoned from Paterson. 
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BROOKLYN PREMIUMS 





Aggregate $2,590,536, About Evenly Ap- 
portioned Among Local, Foreign 
and Agency Companies. 





Official publication has been made of 
the premium receipts of the fire insur- 
ance companies represented in the Bor- 
ough of Brooklyn during the first six 
months of the year, the figures being as 
here shown: 

NEW YORK.—STOCK COMPANIES. 
Premiums 
received. 

$2,897.85 

1,556.44 

978.35 

6,064.39 

2,024.78 

5,659.09 


Name of Company— 
Assurance Co. of America .. 
Adirondack 
Caledonian American 
City of New York 
Colonial 
Commercial Union 


COUMIORTIORTER 6 sick. viciescas 9,051.41 
Commonwealth ............ 5,844.75 
ETE TT Cree 58,357.7 

rer rere 7,744.56 
PND. x oka veces 17,440.74 


38,689.29 
10,757.86 
100,033.33 
27,533.91 


39,140.40 


NE, ht 60 a0 eles Rvs S00 
German Alliance 
German-American 
Globe and Rutgers’ 
Hanover 


ER ere re eee 108,201.20 
Liver. and Lon. and Globe . 45.90 
RE vi ved de eheeeakkaaewe 2,580.11 
ON ee reer re 12,442.81 
N. Y. Underwriters’ Agency 20,419.09 
RE Sicceis deo dweaneeces 61,390.93 


15,472.32 
11,138.44 
23,016.63 
11,033.15 

2,639.72 


5,416.33 


North British and Mercantile 
Northern 
North River 
EE aica%tcnaed es Baeds 
Pelican 
Peter Cooper ... 


EE. aida teas wre get emedenterl 118,117.10 
PE ic cdarendapaewesushe 33,882.94 
DEIN Sc avcnssctccasuse 2,562.54 
a 10,301.24 


4,672.16 
37,712.16 
42,160.85 


United States 
Westchester 
Williamsburgh City ... 


OE. kien seddainedeten 


$865,974.08 
ASSOCIATIONS. 
Allied Underwriters $1,603.56 
Amer. Exch. Underwriters . 6,412.08 
American Lloyds ........... 2,78 
Carfield Lloyds 
Great Western Lloyds 
Individual Underwriters ... 5 
Tnternational 
Tumber Underwriters 
Manufacturers’ Lloyds 
Merchants’ Fire Lloyds .... 


paraded egieé ye 
57.61 


Nat. Un’d'w'r’s of America . 977.51 
N. Y. and Boston Lloyds .. 414.22 
N. Y. Insurance Association 3,446.79 
N. Y. Reciprocal Un’'d’w'r's . 16,330.46 
N. A. Inter. Insurers ...... 3,268.66 
Union Underwriters of N. Y. 988.38 
Es avaw ale. kbatobaceon $47,281.12 
CANADA. 
British America ........... $18,939.99 
EI, adi ca as inka wrdce ne wei 24,577.29 
GERMANY. 


Aachen & Munich 

Hamburg-Bremen 

Prussian National ......... 

Prussian National ......... 364.81 
GREAT BRITAIN. 

Atlas Assurance 


reer eee 17,462.53 
Commercial Union ......... 34,297.80 
Law Union & Crown ...... 337.03 
Liver. & Lon. and Globe ..  138.375.73 


London Assurance ......... 
T.ondon & Lancashire ...... 
North British & Mercantile . 


27,168.35 
27,133.40 
100,532.75 


oo, a 41,788.82 
Norwich Union .....:...... 18,075.01 
SE 136 ca bin cates eee une 8,074.02 
PEE Co rb-6b a 2b ko eave a ore 25,025.06 
DE Slices ve Awe aie baa die be ae 96,375.53 


Royal Exchange ........... 
Scottish Union & National . 
Sun 


27.950.03 
17.716.55 
33,302.20 


Cece reser sereresesesese veo 


$2,192.62 


SWEDEN. 


DOM sak Fecv ate cones enews $381.41 
BE id tse ieee eateareae 6,330.00 
WO: cicadscuacsatiecdtew wise 129.19 

ME 50s cn sime ahanehtgud $732,872.59 

NEW YORK STATE. 
Agricultural, Watertown ... $18,069.39 
Albany, AIDGRY occcccvccese 7,448.38 
Albany, AIWGMT 0... cisecccas 338.41 
Buffalo Commercial, Buffalo 3,630.20 
Buffalo Commercial, Buffalo 341.28 
Buffalo German, Buffalo ... 7,165.15 
Buffalo German, Buffalo ... 545.31 
Commerce, Albany ......... 4,388.11 
Commerce, Albany ......... 507.53 
Dutchess, Poughkeepsie .... 2,495.01 
Glens Falls, Glens Falls .... 14,363.86 
Glens Falls, Glens Falls .... 3,578.29 
National Lumber, Buffalo .. 1,603.58 
Rochester German, Roch’t’r 13,274.92 
UniOM, BWMRIO occ cc cccccccs 2,822.17 
CALIFORNIA. 


California, San Francisco .. 
Firemen’s Fund, San Fran. . 


$3,474.74 
16,728.65 


COLORADO. 
Imperial Fire, Denver ...... $968.35 
CONNECTICUT. 
Aetua, TlarGord .....kceccs $38,755.22 
Aetna, Hartford ..........- 15,539.86 
Aetna, Hartford ........... 6,306.46 
Connecticut, Hartford ...... 23,331.86 
Connecticut, Hartford ...... 3,679.62 
Hartford, Hartford ......... 51,163.79 
National, Hartford ........ 39,320.08 
National, Hartford ........ 10,971.20 
National, Hartford ........ 4,043.72 
Orient, Hartford .......... 5,292.25 
Orient, Hartford .......... 1,918.43 
Orient, Hartford .......<.. 3,417.11 


Phoenix, Hartford ......... 
Security, New Haven 
Security, New Haven ...... 
GEORGIA. 
Atlanta Home, Atlanta .... 
Atlanta Home, Atlanta .... 
Georgia Home, Columbus .. 
ILLINOIS. 
Amer. National, Rock Island 
Calumet, Chicago 


24,775.84 
9,874.29 
573.46 


$232.76 
5,591.64 
5,216.60 


$6,933.60 
1,304.35 


Calumet, Chicago .......... 899.82 
APOTUIOM, FOOTER 2ic ccc ccicas 3,713.23 
Insurance Co. of the State of 

Illinois, Rockford ........ 1,400.96 
Metropolitan, Chicago ...... 2,851.71 
Metropolitan, Chicago ..... 329.26 

IOWA. 

Dubuque F.. & M., Dubuque . $964.40 


Dubuque F. & M., Dubuque . 
KANSAS. 
Freeholders, Topeka 


1,569.60 


$2,368.62 


Freeholders, Topeka ....... 84.38 

Shawnee, Topeka .......... 2,600.02 

Shawnee, Topeka .......... 369.83 
LOUISIANA. 

Mech. and Trad., New Orl’'s $7,110.21 


Mech. and Trad., New Orl’s 
Mech. and Trad., New Orl's 


5,602.38 
705.86 


Sun, New Orleans .......... 555.19 
Sun, New Orleans .......... 4,034.14 
Teutonia, New Orleans ..... 280.60 
Teutonia, New Orleans .... 1,964.68 
MARYLAND. 
German-American, Baltim’e $1,853.19 
German-American, Baltim’e 375.02 


German Union, Baltimore .. 3,407.68 
MASSACHUSETTS. 

WONRON, THOM kbc i c.ccses $30,810.82 

Old Colony, Boston 5,841.30 

Springfield F. & M., Sp’g’f’d 20,694.20 
MICHIGAN. 

Detroit F. & M., Detroit .... $3,< 

Mich. Commercial, Lansing 


Michigan F. & M., Detroit .. 1 297.68 
MINNESOTA. 
St. Paul F. & M., St. Paul .. $10,594.18 
MISSOURI. 


American Central, St. Louis $16,868.86 


American Central, St. Louis 531.49 
Citizens, St. Louis ......... 8,932.34 
Citizens, St. Louis ......... 65.76 
NEW HAMPSHIRE. 
CORT, COTS esis ccswee $4,785.25 
Capital, Concord ........... 499.46 
Capital, Concord ........... 1,105.19 
Granite State, Portsmouth . 5,062.77 
New Hampshire, Manchester 6,489.77 
New Hampshire, Manchester 4,295.17 
NEW JERSEY. 
American, Newark ........ $10,844.85 
American, Newark ........ 6,851.67 
Camden, Camden .......... 1,291.36 





September 2, 1909. 











—BY USINC— 


IMPERIAL 





RUXTON & SWART, Agents 


290 Broadway, New York 


Non-explosive Tanks, Cans and Safety Devices for all 
Explosive Liquids 
Imperial Cans are the only Cans Inspected and Labeled by the 
National Board of Underwriters 
—MANUFACTURED BY—— 


UNIVERSAL SAFETY TANK & CAN COPPANY 
72-78 North May Street 


CHICAGO 


LEWwis E. TRACY, Agent 
492 Atlantic Ave., Boston 








WANTED | 


BROKERAGE BUSINESS 
We have excellent facilities for placing 
Insurance on Special Hazards 
of every description anywhere in United States 
LIBERAL COMMISSIONS PAID 
Cc. R. CHADWICK & CO. 


203-04-05 Lyric Theatre Bldg, Cincinnati, O. 
Long Distance Telephone Canal 460 


NEW YORK 
LONDON 


CHICAGO 


McLEAN STINSON & CO., Ltd. 


Surplus Line Underwriters 


43 CEDAR STREET 
New York 
Telephone 264 John 


$25,000 Binder at London Lloyds 








65 KILBY ST. 


JOHN C. PAIGE CO. 
INSURANCE 
BOSTON, MASS. 


Teutonia, La. 


F. H. ROSS & SON 


Metropolitan Managers 


Buffalo German, N,. Y. Standard, N. J. 
Buffalo Com’l, N. Y. 


68 to 76 Maiden Lane, New York City 








REPRESENTING 
Teutonia of 
Humboldt of 


Detroit of 





ARNOLD & WANNEMACHER 


Allegheny, Pa. 
Allegheny, Pa. 
German American of Pittsburgh, Pa. 
Detroit, Mich. 


438 WALNUT ST., PHILA., PA. 








ROBERT R. TUTTLE 


SYRACUSE, N. Y. 


New York and Pennsylvania 
GENERAL AGENT 
Reliable Fire Insurance Companies 








WOOD BROTHERS & COMSTOCK 


GENERAL AGENTS 


REPRESENTING 


ALLEMANNIA FIRE INSURANCE OO. OF PENNA. 
CAMDEN FIRE INSURANCE ASS’N, OF N. J. 
GEORGIA HOME INSURANCE CO., of Georgia. 
HUMBOLDT FIRE INSURANCE CO., of Pennsyivania. 
MICHIGAN COMMERCIAL INSURANCE CO., of Mich. 
PITTSBURG UNDERWRITERS, of Pennsyivania. 


WESTERN RESERVE INSURANCE GO., of Ohlo 


100 WILLIAM STREET - - - - 














OF PITTSBURGH 


OF ATLANTA 





OF NEW HAMPSHIRE 


OF MILWAUKEE 


179 REMSEN ST. 





ATLANTA HOME INS, CO, 
CAPITAL FIRE INS, CO. 


NORTHWESTERN NAT'L INS. 


C0. 


OFFICES 





GARFIELD 
BUILDING 


BROOKLYN, N. Y. 


IRVIN UNDERWRITING CO. 


REPRESENTING 
NATIONAL UNION FIRE INS. 


SECURITY INSURANCE CO. 


OF NEW HAVEN 


SUN INSURANCE CO. 


OF NEW ORLEANS 


GERMAN INSURANCE CO, 


OF PITTSBURGH 





SCOTTISH UNION & NAT. INS. CO. 


OF EDINBURGH 


26 COURT ST. 








TORONTO 





New York 











September 2, 1909. 


amden, Camden 


lastern Fire, Atlantic City . 3,106.20 
‘iremen’s, Newark ........ 24,141.96 
‘jremen’s Newark ......... 828.43 
Newark, Newark .......... 1,241.76 
‘ew Bruns’k, New Bruns’k 3,435.10 
tandard, Trenton ......... 3,375.58 
tandard, Trenton ......... 225.47 
NORTH CAROLINA. 
uxie, Greensboro ......... $3,767.68 
orth State, Greensboro .... 4,830.20 
OHIO. 
Vestern Reserve, Cleveland $3,142.13 
PENNSYLVANIA. 
llemania, Pittsburg ....... $3,669.39 
llianece, Philadelphia ...... 3,341.48 
merican, Philadelphia .... 1,410.53 
en Franklin, Allegheny ... 6,839.66 
County Fire, Philadelphia .. 3,841.77 
ounty Fire, Philadelphia .. 573.44 
lelaware, Philadelphia .... 14,017.62 
velaware, Philadelphia .... 2,015.22 
a eS re 3,592.34 


I 

Fire Association, Phila. .... 
l'ranklin, Philadelphia 
lranklin, Philadelphia 


33,625.18 
14,038.26 
3,323.25 


franklin, Philadelphia ..... 1,055.01 
Cerman, Pittsburg ........ 3,773.16 
Girard F. & M., Philadelphia 1,297.23 
Girard F. & M., Philadelphia 1,449.04 
Hiumboldt, Pittsburg ....... 8,550.71 
Ins. Co. of N. A., Phila. .... 25,116.62 
Ins. Co. of State of Pennsyl- 

vania, Philadelphia ...... 6,240.17 
Ins. Co. of State of Pennsyl- 

vania, Philadelphia ...... 1,072.99 
Jefferson, Philadelphia 8,750.07 
L.umbermen’s Philadelphia . 2,692.25 
Mechanics, Philadelphia .... 3,225.56 
National Fire, Pittsburg ... 306.81 
National Fire, Pittsburg ... 2,435.78 
National Union, Pittsburg . 10,927.87 
National Union, Philadelphia 1,510.42 
Pennsylvania, Philadelphia 23,116. 73 
People’s National, Phila. 14,040.10 
People’s National, Phila. .. 1,292.83 
Keliance, Philadelphia ..... 5,376.60 
Spring Garden, Philadelphia 16,138.43 
Spring Garden, Philadelphia 8,055.94 


Teutonia, Allegheny 
(Union, Philadelphia 
Union, Philadelphia 
Western, Pittsburg 


6,537.44 
5,763.67 

585.08 
5,844.22 


Western, Pittsburg ........ 12.75 
RHODE ISLAND. 

Equitable F. & M., Provi. . $4,957.96 

Equitable F. & M., Provi. .. 3,088.70 

Equitable F. & M., Provi. . 614.15 

Provi. Washington, Provi... 4,591.42 

Provi. Washington, Provi... 8,628.99 


1,923.96 
3,428.15 


Provi. Washington, Provi... 

Rhode Island, Providence .. 
TEXAS. 

Austin Fire, Texas 

Austin Fire, Texas ........ 

Commonwealth Fire, Texas 

Commonwealth Fire, Texas 
VIRGINIA. 

Southern, Lynchberg 


$1,221.15 
1,272.62 
1,309.07 
1,362.81 


$2,518.29 


Virginia F. & M., Richmond 5,324.16 
Virginia State, Richmond .. 1,611.24 
WASHINGTON. 
Washington Fire, Seattle .. $6,002.08 
Washington Fire, Seattle .. 318.13 
WEST VIRGINIA. 

Citizens, Charleston ........ $4,604.86 
German, Wheeling ......... 2,203.59 


WISCONSIN. 


Concordia, Milwaukee ...... $2,016.26 


Milwaukee Fire, Milwauke . 1,914.01 
Milwaukee Mech’n's, Mil’k’e 2,199.35 
Milwaukee Mech’n’s, Mil’k’e 5,910.72 
Northwestern Nat., Mil’k’e . 11,453.77 





RECAPITULATION. 
Local companies ........... $913,256.10 
Foreign companies ......... 732,872.59 
\gency companies ......... 944,408.08 


ED Nacekcadavceesa cee 2,590,536.77 





Decidedly adverse comment is heard in 
nsurance cireles over the activity of 
members of the Paterson, N. J., fire de- 
partment in soliciting in uniform sub- 
criptions to their pension fund, thus 
pending time which should be devoted 
to their legitimate duties. 





With an intended capital of $250,000 
the Missouri Fidelity and Casualty Com- 
pany of Springfield, Mo., is organizing. 


13,255.49 


THE EASTERN UNDERWRITER. 


HELD FOR REINSURANCE. 





Court Properly Decides Special Rider 
Supersedes Fixed Policy Condition 
—Victory for Giobe-Rutgers. 





Interesting legal propositions regard- 
ing contracts of reinsurance, says a re- 
cent Philadephia dispatch to the New 
York Commercial, have just been «ie 
cided by the common pleas court. A 
similar proposition has not been deter- 
mined for more than 30 years by an ap- 
pellate court anywhere in the United 
States. The Globe & Rutgers Fire In 
surance Co, has issued a $60,000 policy 
to the New York City Railway Co. and 
reinsured $4,500 in the Liberty Mutual 
Fire Insurance Co., expiring June 1, 
1908. On February 29, 1908, a fire oc- 
curred, damaging the property involv 
ing the payment of about 75 per cent. 
of the insurarce. 

The loss was not adjusted until No- 
vember, 1908, after the expiration of the 
policy, and no notice of the fire aor 
proof of loss was furnished by the Globe 
& Rutgers until December 15, 1908. The 
Mutual company resisted the claim on 
the ground that the conditions in the 
standard form of policy, it had issued, 
required “immediate” notice of the loss 
in writing and the furnishing of “proofs 
of loss” within 60 days after the fire. 
Failure on the part of the Globe & Rut- 
gers to do either or both of these, re- 
lieved it of responsibility, the Liberty 
Mutual contended, especially as its pol- 
icy had expired in the meantime. The 
policy was in the usual standard form, 
hut it contained this rider: 

“This policy is subject to the same 
risks, conditions, valuations, indorse- 
nents, assignments and mode of settle- 
ment as are or may be assumed or 
adopted by the Globe & Rutgers Fire 
Insurance Co, and the loss, if any, pay- 
able pro rata at the same time and in 
the same manner as by said company.” 

Counsel fer the plaintiff argued that 
the conditions relating to notice and 
proofs were not applicable because they 
referred to mnatters with which the com- 
pany could vot interfere, inasmuch as it 
could take ro part in the adjustment of 
tbe loss, being bound by the “rider” to 
the “mode of settlement” adopted by 
the Globe & Rutgers and obliged to pay 
pro rata “at the same time and the 
same manner” as the latter; that the 
company, therefore, was not prejudiced 
in any way by want of “immediate” 
notice and could not demand “proofs” 
until there had been an adjustment of 
ihe loss and proofs furnished by the 
original assured and the liability of the 
Globe and Rutgers established. It 
was contended that the conditions were 
on the same plane as numerous others 
in the standard form of policy, being 
plainly inapplicable in the case of rein- 
surance. 

The court did not file any written opin- 
ion, but adopted the argument as briefly 
outlined above and entered judgment in 
favor of the Globe & Rutgers for the 
ful] amount of its claim, which has since 
been paid. 





Cincinnati Company Licensed Here. 





Entrance into New York was granted 
‘he American Druggists Fire, of Cincin- 
nati, which las a paid-up capital of 
$200,000. 


PHENIX 
INSURANCE 
COMPANY 


OF BROOKLYN, N. Y. 


No. 68 WILLIAM ST. 
New York 





li 





VIRGINIA WEST VIRGINIA 


AGENTS WANTED 


NORFOLK FIRE 


Insurance Corporation 
NORFOLK, VA. 


NORTH CAROLINA 
MARYLAND NEW JERSEY 

















HERBERT BUXTON, Pres. and Mgr. 


Buxton Insuring Agency 


63 William 8t., New York 
Excess Lines handled anywhere. 
connections at Lloyds, London. 


CORRESPONDENCE SOLICITED. 


Good 








Surplus Lines Department 





Affords agents and brokers the best 


facilities for supplying reliable indemnity 


We are Attorneys in the United States for 


THE CENTRAL INSURANCE CO. 


Limited, of London 


ESSEX & SUFFOLK EQUITABLE INS: 


SOCIETY, Ltd., of Colchester 


LEATHER TRADES « GENERAL IN- 


SURANCE C0., Limited, of Liverpool 


THE LEGAL INSURANCE COMPANY 


Limited, of London 


BINDER CONTRACT (Guaranteed Under- 


writers) at Lloyds, London 


Only legitimate surplus lines at full tariff rates 
entertained on the heavy value risks after the capacity of 
iness protected. 

and $100,000 on 
sprinklered risks.—Liberal commissions.—Strong Com- 
panies.—Losses adjusted and paid through this office. 
Applications by mail or telegraph receive prompt attention, 


Fred S. James & Co. 


84 William Street 


the loeal agents is exhaasted.—Your b 
Capacity, $40,000 on ansprinklered ris 









New York 


Chicago Office: 171 LA SALLE ST 











Delaware Fire Ins. Co.,Phila., Pa. 


Telephone 1049 Main 


LOCKWOOD BROS. 


—Representing— 


National Fire Ins. Co. of Hartford, Conn. 
Peoples Nat’! Fire Ins. Co., Phila. Pa. 


Shawnee Fire Ins. Co., Topeka, Kan. | Washington Fire Ins. Co., Seattle, Wash. 


GENERAL FIRE 
ANCE AGE 


NSUR- 
Ts 


152 MONTAGUE STREET 


BROOKLYN, N.Y. 











New Jersey Office: ENGLEWOOD, N. J. 


MYRON W. ROBINSON 


New Jersey State Agent For 


THE AMERICAN LIVE STOCK INSURANCE CO. 


INDIANAPOLIS, IND. 


New York City Office: MILLS BLDG. 


Local agents wishing to add a growing and profitable branch of 
insurance to their agency should communicate with me at once 


$100,000 deposited with Auditor of State for protection to policyholders 











= 
Permitted 


FIRE PROOF 


107 Springfield Ave., 








Paid up Capital $1,500,000 


F. P. Gasoline Gas Machine 
Model C 





by all 


Within 


Newark, N. J. 
THE INCANDESCENT LIGHT & STOVE CO., 


426 E. Pearl St., Cincinnati, Ohio. 
a 


Without 
EXTRA 


Charge 


Insurance 
Companies 


Twenty- 
five States 
FOOL PROOF 


RECORD IN SERVICE 


Over sixty thousand of these machines have been in use for the average period 
of three and three-fourths years. There have been only sixteen accidents, and the 
total loss attributable to them direct and indirect has amounted to Four Thousand 
Nine Hundred Twenty-eight Dollarsand Fifty Cents, or a little more than Two Cents 
per Annum per machine, or less than Thirty-seven One Hundredths of a Mill per 
Hundred of the value of the property exposed to the hazard of their use. 

Insurance men please note and if you want the best, cheapest 
and safest lighting and cooking facilities in the world, communicate with 


MERGARD & SEIDLER, 


. 
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FAVORS GASOLINE ENGINE. 





Chief Astley to Advocate Purchase of 





Machine for Newark Fire De- 
partment. 
Upon returning home from attend- 
ance upon the recently held annual 


gathering of the fire chiefs at Grand 
Rapids, Mich., Chief Astley, of the New- 
ark, N. J., fire department, spoke en- 
tuusiastically regarding the gasoline 
fire engine, and declared his purpose of 
auvocating the purchase of one, as an 
addition to the protective forces of his 
city. The chief said: 
‘I saw one gasoline machine, carrying 
a full crew, drive up at full speed to a 
hydrant, attach two lines of hose, and 
for three hours throw two effective 
streams, without a soul touching the 
car or going nearer than to look at it. 
The same motor that drove the car 
worked the pumps. It was a splendid 
demonstration of the power and effi- 
ciency of this kind of a machine, 
“Until the motor can be made very 
much more powerful, and still be as 
convenient to handle as the present 
size, the machines will never take the 
place of the present steam engines in 
crowded or congested sections of cities. 
For sections like Forest Hill, Vailsburgh 
or the Clinton Hill sections of Newark, 
however, it would be ideal. It would be 
ubie to cover a large territory, and 
would be powerful enough to cope Wl h 
any fire in an ordinary residence. 
“Another use for an automobile en- 
gine here would be as a reserve, in case 
of a great conflagration. All the steam 
engines in a large section would 
called to the fire and the automobile 
could be stationed in the center of this 
district, ready to answer to any alarm 
to which the working engines could nt 
respond. Its speed could enable it in 
this way to cover a much greater terri- 
tory than a horse-drawn vehicle could. 
“There are always incipient fires, 
caused from a big blaze, too, and a ma 
chine of this type could patrol a dis- 
trict. watching for them. Its engiac 
would always enable it to move, while 
horses are always unhitched from a 
steam engine at a fire, making it use- 
‘ess for such purposes, except with con- 
siderable delay.” 


pe 





CONTINUES WRITING. 





Metropolitan of Chicago Makes No 
Change in Methods of Operating 


in General Field. 





In all territory save Minnesota and 
the South from which it has withdrawn 
absolutely, the Metropolitan Fire, of 
Chicago, continues writing business just 
as it did before it reinsured its risks in 
the Westchester a short time ago and 
began anew with a clean slate. 

The Naghten brothers, who largely 
own and wholly manage the company, 
are highly conscientious, and safeguard 
in every possible way the interests of 
their local representatives. 


SELECTS A STRONG DELEGATION. 








Connecticut Agents to be at Atlantic 
City Convention in Full Force. 





(From American Agency Bulletin.) 

The Connecticut Association of Local 
Fire Insurance Agents, with its custom- 
ary enterprise, has planned to have a 
complete delegation of representative 
agents at the Atlantic City convention. 
Some of the strongest men in the local 
association have been selected for this 
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purpose. Connecticut has always been 
represented at the National conventions, 
and following the election of Mr. 
Beardsley as president of the National 
Association, was largely instrumental 
in securing the convention this year for 
Atlantic City, although no invitation 
had been received from that place. Se- 
lecting a place not considered at the 
National convention is a departure from 
the Association’s policy, and the experi- 
ment will be regarded with interest. 
The entire expenses of the convention 
this year are to be borne by the Nation- 
al Association, and the details are un- 
der the management of President 
Beardsley. The following delegates and 
alternates have been selected to repre- 
sent the Connecticut Association: 

W. H. Squire, Meriden; Sterling At- 
water, Derby; G. E. Boyd, Waterbury; 
C. H. Brigham, Hartford; E. S. Cowles, 
Hartford; J. H. Crossley, Bridgeport; 
J. J. Fisher, Bridgeport; J. K. Guy, Mid- 
dletown; W. L. Hatch, New Britain; 
Eben Hodge, Danbury; P. L. Holzer, 
Bridgeport; E. W. Kneen, Shelton; C. 
L. McNeil, Torrington; N. A. McNeil, 
Lime Rock; Darwin S. Moore, Winsted; 
W. J. Nichols, Bridgeport; J. C. North, 
New Haven; R. B. Pearce, Danbury; W. 
E. Sloan, Derby; T. B. Warren, Bridge- 
port. 

These are leading local agents, most 
of whom have previously attended the 
conventions, and their views will have 
a strong influence on association action. 
As customary, the Connecticut men wilil 
travel to the convention in a body, and 
the entertainment en route, both mental 
and physical, will be in charge of those 
masters of the epicurean and riparian 
arts, C. L. McNeil of Torrington and E. 
S. Cowles of Hartford. 


LOSS UNDER TEN PER CENT. 
Insurance Companies Will Not Lose 
Much Through Fire at Rockaway 

Park. 





Notwithstanding prompt and _ covl- 
headed work on the part of those :n 
authority at St. Malachy’s Roman Cath- 
wiic Home at Rockaway Park, N. Y., 
seven little lives were lost, though but 
scant property damage was done in the 
fire that occurred in the premises on 
Monday night. The building, a low, 
1ambling frame structure, covers con- 
siderable ground, and is close to the 
water. 

When the firemen began work they 
complained bitterly of low water pres- 
sure and poor hose. The water service 
of the section is far from efficient be- 
cause of the numerous “dead ends’ 
about, this preventing an active water 
flow. 

Under the schedule, placed by broker 
A. E. Griffin, $122,000 of insurance is 
carried. The present loss, it is figured, 








wi. ve under ten per cent. 
FORMING AT LITTLE ROCK. 
Trans-Mississippi National Fire With 


Proposed Capital of $1,000,000 Be- 
ing Organized. 





B. F. Schwartz is the main factor in 
the organization of the Trans-Missis- 
sippi National Fire and Marine Insur- 
ance Company of Little Rock, Ark. The 
capital will be one million dollars. A 
special effort is being put forth to place 
stock among large property-owners who 
both could and would place their busi- 
ness direct with the company, and in- 
fluence as many of their friends as pos- 
sible to do the same. 





ESTABLISHED 1886 








ASSETS $300,000 
Indiana and Ohio Live Stock Insurance Co. 


—INSURES— 
HORSES, MULES and CATTLE against death from any cause 
Home Office: CRAWFORDSVILLE, IND. 


OOO deposited with Insurance Department of Indiana for the 
$100, protection of all policy holders 


THE PIONEER IN ITS LINE 














Grab Game in Ohio German Fire’s Af- 
fairs—Former Secretary Prentice a | 
Claimant. 





It is hard to conceive of a more dis-| 
reputabie mess than that into which Lie | 
affairs of the detunect Ohio German Fire | 
vf Toledo have been plunged through | 
ihe grab game widely indulged in by | 
ihe former executives of the wreckea| 
eoncern, and some of their friends. It | 
loss and return creditors get postaze | 
stamps frem the wreck, it will be| 
ihrough oversight on the part of the! 
salary claimants. 





LOCAL AGENT OF THE COOPER. 








Representative of the Ohio Company 


Major A. White Appointed New a | 


Major A. White, president of the City | 
of New York Fire Insurance Company, | 
has been given the local agency of the | 
Cooper, of Dayton, which Company en-| 
tcred the State early in Spring, but fail- | 
ei to select a representative for the 
city until now, 

One of the best companies of the Mid- 
die West, the Cooper has pursued a 
consistently conservative course, year 
atter year, invariably making moncy, 
and strengthening its reserves, Charles 
W. Schenck, its vice-president, is its un- 
derwriter annd general manager. 

Mr. White's office is coming to the}! 
front as a progressive agency, now rep- 
resenting us it does, three companies— 
Palatine of London, Imperial of Denver 
vnd Cooper of Dayton—in addition to 
ihe City of New York Fire. The agency 
is highly regarded by the brokerage 
Iraternity, and bears an excellent repu- 
tation for square dealing. 





Terra Cotta Works at Alfred Center, 
N. Y., Burned. 





In one of the worst fires in the his- 
tory of Alfred Center, N. Y., the big 
terra cotta works of the town were 
practically wiped out on Thursday last. 

The fire was first discovered at 2.39 
o'clock that morning and spread rapidi- 
ly. Although the village fire department 
worked valiantly to save the buildings 
the factory was destroyed. The loss is 
said to be in excess of $50,000 with 
some $35,000 insurance, 

It is not likely that the plant will be 
rebuilt. It was the principal industry 
of that village and manufactured terra 
cotta tile roofing and similar products. 





New Jersey Agency Appointments. 





Aachen & Munich, George BE. Beil: 
Ben Franklin, Cecil R. Anderson, Wash- 
ington; Otto Collier, Henry Stein, Pat- 
erson; John J. Maloney, East Oranze, 
Charles O. Morton, Glassboro; Alfred 
Popik, Newark; Myron W. Robinson, 





fnglewood: Caledonian, Robert WwW. 
Purdy, Bogota: .Citizens, Mo., Oscar 
J. Brown, Somerville: Glens Fails, 


fhomas A. Earll, Woodbridge; W. Scott 
Chafey, New Egypt: Globe & Rutgers, 
Garrison, Rumsey & Co., Paterson: 
Liverpool & London & Globe, Truseait 
& Sharp, Camden: London Assurance, 
George C. Gillespie, Moorestown; North 
River, D. F. Hendrickson & Co., Wood- 
bury; Terminal Realty Co., Hoboken: 
Orient, George W. Pittenger, Asbury 
Park; Pelican, Muller & Rolffs, Jersey 
City: Phoenix of London,. Harry F. 
Ries, Collingwood: Queen City, J. P. 
Bond, J. J. Driscoll, Bayonne: Shawnee, 
Arthur W. De Freest, Waverly Park: 
Sun of England, Lawrence E. Brown 
Garfield; Teutonia, Cecil R. Anderson, 
Washington; Otto Collier, Henry Stein, 
Paterson; Charles O. Morton, Glass- 
boro; John Jay Maloney, East Orange; 
Alfred Popik, Newark; Myron W. Rob- 
inson, Englewood. 





May Qualify Under Safety Fund Pro- 
vision. 
Providing the stockholders of the St. 
Paul Fire & Marine, of St. Paul, at a 
special meeting to be held on the 14th 


“The Leading Fire Insurance Compan) 
of America.” 





WM. B. CLARK, President. 

W. H. King, Vice-President. 

Henry E. Rees, Secretary. 
Assistant Secretaries. 

A. N. Williams, E. 8. Allen, 

E. J. Sloan. Guy E. Beardsley 

W. F. Whittelsey. Jr., ‘‘ Marine” 








For The Protection Of Its 
Policy Holders 


THE HANOVER 


Fire Insurance Company 
HAS A 


Cash Capital - + + $1,000,000.00 
Cash Assets - - +  $4,395,625.89 
Cash Surplus to Policy 

Holders - - + $2,068,04401 


The real strength of an Insurance company fs in the con- 
servatiom of its management, and the management of 
THE HANOVER is an absolute assurance of the security 
of its poliey. 


R. EMORY WARFIELD, President 
JOSEPH McCORD, Vice-Pres. and Sec’y 
WILLIAM MORRISON, Ass’t Sec’y 
JAMES W. HOWIE, Gen. Agent 








HOME OFFICE: 
Hanover Bidg., 34 Pine St. 
NEW YORK 








GERMANIA 


FIRE INSURANCE COMPANY 
NEW YORK 





ORGANIZED 1859 





Cash Capital ..... $1,000,000.00 
Te 5,874,016.00 
Net Surplus....... 1,509,442.33 
Surplus for Policy 
Holders....... .. 2,509,442.33 





HEAD OFFICE: 
Cor. William and Cedar Streets 











inst., so decide, the Company will qual- 
ify under the safety fund law of Minne- 
sota, setting aside one-half of its pres- 
ent surplus to resume business should 
the present capital be wiped out by a 
single conflagration. 





Opposed by Atlas of London. 

The Atlas of Des Moines wants to 
join the Western Union but Western 
Manager Geo. E. Haas of the Atlas of 
England is trying to block its admis- 
sion. It will be remembered that when 
the old Atlas Mutual of Des Moines was 
changed to a stock company and took 
the name, Atlas Insurance Company, 
the Atlas of England attempted to pre- 
vent its using the title and sought re- 
dress to that end in the courts. It was 
decided that the Des Moines company 
cculd use the name but should not em 
ploy the trademark or in any way use 
deceptive literature that led to conf: 
sion. Now that it is trying to get int: 


the Western Union, Manager Haas de 
clares confusion is bound to result 
President Wilkinson of the Des Moine 
company was in Chicago last week seek 
as to overcome Manager Hass’ opposi 
tion. 
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CASUALTY DEPARTMENT. 
(Continued from page 6.) 





WILL OPEN THE SOUTH. 
Vice-President Hearn of The Casualty 
Co. of America Will Investigate 
Conditions. 





Edward L. Hearn, vice-president and 
neral manager of the Casualty Com- 
any of America, will shortly leave for 
trip through the South with a view to 
itering the Company in several States 
that section. 
it is also his intention to visit the 
encies in the West and Pacific Coast 
with the object of familiarizing himself 
with existing field conditions and meet- 

g the men whom the Company looks 
tc for production. 

Though comparatively new to the in- 
surance business, Mr. Hearn is a man of 
large and successful experience with 
progressive corporations, and it is his 
d-sire that the Casualty Company of 
America shall everywhere be recognized 

worthy of its title. 

When the New York Insurance De- 
partment commenced its recent exami- 
nation, Mr. Hearn told the examiners to 
fiud the true financial situation; that if 
l 
! 


t was worse than appeared on the Com- 
pany’s books, no one wished to know 1° 
more earnestly than he; that having 
found the bed rock basis it would be his 
ambition to build therefrom for the fu- 
ture. The results of the examination 
were not far from the condition as re- 
ported by the Company, and showed a 
comfortable surplus beyond capital and 
il contingent and actual liabilities. It 
can safely be said that each year will 
witness a substantial growth to the 
company. 





JOHN T. STONE’S TRIBUTE. 





President of Maryland Casualty Com- 
pany, Expresses High Appreciation 
of the Late Captain Masters. 


In the current number of “The Bud- 
set,” President John T. Stone, of the 
Maryland Casualty Company, pays the 
following touching tribute to the worth 
ot his long-time friend, the late Captain 
4. W. Masters, for many years the Unit- 
ed States general manager of the Lon- 
don Guarantee & Accident Insurance 
Company: 

“On Tuesday, August 3 the earthly life 
of Arthur W. Masters, United States 
Manager of the London Guarantee and 
Accident Insurance Company, ended. Al- 
though none, probably, of his insurance 
associates knew him in his seafaring 
days, he was “Captain” to every one of 
us. It was more than a title. It was 
rather a friendly intimate name expres- 
sive of the warmth of regard in which 
he was held. 

“During almost all of the past four 
years he was an invalid and, except for 
a very few brief periods, was not seen 
among his insurance friends. Yet he 
was never forgotten, was always inquir- 
ed for, and messages of good cheer 
were often sent to him. It rarely falls 
to the lot of a man to be forced to live 
so long secluded from personal contact 
with men of affairs and yet to retain to 
the end his place in their lives. Two 
causes for this occur to us at once—the 
knowledge of his wonderfully plucky 
fight for life, and the memory of his 
hearty manful personality. During his 
active management of the London’s 
American business he was one of the 
forceful factors to be reckoned with, 
whether in competition or in co-opera- 
tion. Without seeking prominence, he 
was given by all, as a matter of course, 
a high place in all movements and or- 
ranizations. Quick of wit, keen of vi- 
sion, clear in statement, sympathetic in 
spirit, sensible in judgment and prompt 
n action, Captain Masters was indeed 
a captain whose rank was unhesitating- 
v acknowleged by right of quality. 

“From him, during his long illness, an 
iliness which must at times have been 
intensely wearying and for long periods 
was intensely painful, there have come 


letters occasionally to one and another, 
so vibrant, so ringing, so thoroughly 
natural, that knowing his physicial 
frailty, one could but wonder. Once, to 
a meeting of the International Associa- 
tion of Accident Underwriters, he sent 
from a German health resort a letter 
whose richness of humor, light play 
upon words, jovial and genial, even rol- 
licking spirit would have done credit to 
the premier professional humorist of 
this generation. And last year, to the 
annual meeting of the Board of Casualty 
and Surety Underwriters, he sent a let- 
ter of another sort; a plea for larger- 
heartedness, for kinder judgment of one 
another, for a broader recognition of 
our mutual] interests and a less tena- 
cious insistence upon our disagreements. 
We who heard it read will not soon for- 
get the impression, almost of awe, that 
came to us, as though it were a message 
from a spirit refined and lifted up, yet 
still one of ourselves. 

“My life has been enriched by my ac- 
quaintance with Captain Masters. With 
sorrow that I shall here see his face no 
more, with gladness that his many long 
days of suffering are ended, with hope 
that, having ‘passed over the river he 
rests under the shade of the trees,’ and 
that in the Father’s House of many 
mansions I shall see him yet again, I 
place on record this tribute to his mem- 
ory.” 





AN EXCELLENT SELECTION. 





Casualty Company of America Appoints 
Logue Brothers General Agents at 
Pittsburg. 





One of the most important appoint- 
ments in the casualty field for some 
time is that of the Casualty Company 
of America in naming Logue Brothers 
& Co., of Pittsburg, as General Agents, 


for a large portion of Pennsylvania, 


West Virginia and Western Maryland. 


In order to handle the new line of 


business in the most effective manner. 
Logue Brothers, who have heretofore 
confined their attention to fire 
ance, 


ment in their agency, which will be in 
charge of a competent, experienced 
manager. The man_ selected for the 


position is Nicholas S. Riviere, resident 


insur- | 
have established a new depart-| 


secretary of the Frankfort Accident &} 





DETROIT CONFERENCE. 
(Continued from page 6.) 
Committee on Applications and 
sions of New Members. 
6.—Report of Secretary. 
7.—Report of Treasurer. 


Admis 


8.—Repor: of Auditing Committee. 
9—General Revort of Executive 
Committee 


10.—Reports of Standing Committees: 
Law, John J. Lentz, Chairman; Claims, 
¥ §S. Dewey, Chairman; Classification 
and New Manual, William H. Jones, 
Chairman. 

11—Reports of Special Committees: 
Reporting Agents and Bureau, Reinhold 
R. Koch, Chairman; Membership, A. E. 
Forrest, Chairman; Taxes, Licenses, 
Fees, Etc., E. C. Robinson, Chairman; 
Collections, L, O. Chatfield, Chairman; 
Physicians, C. H. Boyer, Chairman. 

12.— Question Box (a) Reading and 
Discussion cf Questions previously in- 
troduced, (b) Introduction in Writing of 
New Questions. 

13.—Reading and _ Discussion of 
Papers: (a) “The History of Accident 
and Health Insurance,” Mr. J. B. Boyer, 
yeneral Accident Assurance Corpora- 
tion; (b) “Blessings in disguise,” M->. 
Reinhold R. Koch, American Assurance 
Co.; 
in its relation to the State,” Mr. George 
W. Hatch of The Insurance Age; (d) 
‘The Banker versus the Barber as a 
Collector,” Mr. E. C. Budlong, Bankers’ 
Accident Insurance Company. 

14.—Deferred Business. 

15.—New Business. 

16.—Blection of Officers. 

17.—Date and Place for Next Meeting. 

18.— Adjournment. 





(c) “Industrial Accident Insurance | 


Marine at Pittsburg. Mr. Riviere is 
fully cognizant of the branches which 
will be developed first, namely: Liabil- 
ity, Steam Boiler and Plate Glass, and 
under the facilities afforded by Logue 
Brothers, may be depended upon to 
make the agency one of the 
in Pennsylvania. 

Vice-president Edward L. Hearn, who 
made the appointment, is to be con- 
gratulated upon securing such a desir- 
able connection. 

The Logue boys—C. M. and H. A.— 
have been engaged in the insurance 
business in Pittsburg for about a quar- 
ter of a century. For the past fifteeu 
years or more they have conducted a 
general agency, and few if any of- 
fices are more familiar with the terri- 
tory covered than they. The record of 
the agency has always been a most 
creditable one, while its growth has 
been such as to make it second to none 
at the present time. 

Charles M. Logue, the senior member 
of the firm, is strongly connected with 
several large corporations, banks, etc.., 


and is a man fully competent to handle | 


‘arge affairs At the present time, 
ing to the development of the agency, 


strongest 


Ow-| 


2 
0 





New Jersey Agency Appointments. 





Empire State, L, C. Thompson, Tren- 
ton: Employers Indemnity, R. B. Voor- 
hees, Philadelphia, Pa.: Great Eastern 


Casualty, Robert J. Burns, Jersey City: 
North American Accident, H. J. Wack- 
erbarth, R. V. Smith, Jersey City: Title 
Guaranty & Surety, B. E. Storms, Engle- 
weod: United States Casualty, Alfred 
S Landis, Upper Montclair: United 
States F. & G., Herschel Birdsall, Red 
Bank; Chester H. Packer, Sea Bright. 





| Commercial Union Assurance Company 


PINE AND WILLJAM $T3., NEW YORK CITY 





WESTERN 
ASSURANCE CO. 


he is devoting more attention to the in-| 


surance business than even before. In 


his brother Harry,he has a capable lieu-| 


tenant, who 
business. 
In order to accommodate the new de- 
partment, an entire floor has been leas- 
ed in the Peoples Savings Bank buil.- 
ing—Fourth avenue and Wood streei- 
which will be arranged in a manner to 
expediate the handling of business. 
Heretofore cnly a portion of the floor| 
was occupied, but leases on adjoining | 
offices have been acquired so that the 
Logues now have the entire space. 


gives his entire time to the 


of Toronto, Canada 


FIRE AND MARINE 


UNITED STATES BRANCH 
January 1, 1908 





a aise vadiivuswnssseedawe $2,313,222 
Wega OF TG . Bos. ccicvsccseces 584,137 
HON. GEO. A. COX 

President 





Established 1836. 


Richmond Ins. Co. of New York 


ee $246,042.94 


JOHN E. KING, GENERAL AGENT, 


395 WILLIAM STREET, 


NEW YORK 





ORGANIZED 1865. 


Virginia State Insurance Co., .0f Richmond 


GEO. L, CHRISTIAN, Pres, 





TEerSTETELIrTrerirrr irri $887,903.00 
317,975.00) 


ROBERT LECKY, Jr., V. Pres. & Secy 


eee eee eee eee eee ee ee ee 





FIRE ASSOCIATION 


Organised 1817 
E. 0. Irwin, Pres. 


R.N. Kelly, Jr., Asst. Sec. 


PHILADELPHIA TF 
Office: Company’s Building, 407-409 Walnut St. 
Incorporated 1820. 
Cash Oapital, $500,000. Assets, $7,301,261.56, 

T. Kk. Conderman, Vice-Pres, 
M. G. Garricues, Sec. and Treas. 


OF 





A 


Charter Pepetual. 


1817 


and Treas. 





Surplus Lines 


London Lloyds 


(Guaranteed Underwriters Only 


We can furnish you two policies covering up to $60,000 on a single risk 
in seventeen (17) syndicates composed of 116 guaranteed names of 
London Lloyds Underwriters that accept American fire business through 


our office. 


Immediate binders given ; 10% commission paid. 


If you are 


short of insurance send us full information, including list of the principal 
represented companies and smounts they carry. 


We invite your patronage and promise careful attention to your 


interest. 


MARSH & McLENNAN 


| New York Office, 54 William St. 


Chicago Office, 159 La Salle St. 
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SURETY SUGGESTIONS FROM A FIELD MAN 


By M. M. Townshend, Sup’t of Agencies 
ceentributed to the Eastern 
Underwriter.) 

The most common excuse of agents in 
the sma'ler cities and ttowns for not 
securing business for surety companies 
is that it is the custom of the people to 


(Specialiy 


furnish personal bonds. This excuse, 
though, honestly given, is just the rea- 


som these agelts should be able to build 
up a profitable business, for it shows 
ihat they have a virgin field in which te 
operate. The primary cause of this un- 
productiveness is, however, mostly due 
to the surety companies themselves, in 
that they have been so actively engaged 
in the mad scramble for business in the 
larger cities that they have had litt'e 
time to devote to the rural agents. In 
short, they have neglected to equip 
these agents for the intelligent solicita- 
tion of business, and they being unac- 
quainted with corporate suretyship and 
how to sell ii, have naturally been un- 
able to secure the business. On the 
cther hand, many agents ignore the 
written instructions and suggestions 
cent them by the surety companies and 


thereby lose the benefits which might 
he derived from this source 

In the absence of knowledge to the 
contrary, the agent naturally endeavors 


to write surety bonds on parallel lines 
with insurance, but owing to the differ- 
ence between the two lines of business 
a plan that may be successful in connec- 
ion with insurance would not apply to 
ihe solicitation and underwriting of 
surety bonds. While there is a similar- 
{tv between insurance risks of a class, 
‘here are n° two bonds of a kind that 
are identical: each must be considered 
upon its own merits. To be in a posi- 
tion to sell surety bonds the agent must, 
of course, be able to demonstrate to his 
client the superiority of corporate to 
personal suretyship, and since there is 
not one argument in favor of the latter, 


Title Guaranty and Surety Company. 


except that it is free to the principal, it 
should not be difficult to show the in- 
dividuals who become surety, and those 
who accept that kind of protection, the 
hazard in the one case and the question- 
able security in the other. 

Chief Reason for Loss. 

The principal reasons for personal 
suretyship, are that it costs the prini- 
pal nothing and the surety’s belief that 
the only source through which loss can 
occur is dishonesty. The experience of 
surety companies, however, shows that 
the majority of shortages occur through 
incompetence, loose business methods, 
or ignorance. The result to the surety, 
liowever, is the same regardless of the 
cause. 

But what right has a man to ask his 
friends to assume such an obligation, 
without compensation, and what right 
has any man to jeopardize the welfare 
of his family by assuming an obligation 
over which he has no control and which 
tmay outlive him and finally sweep away 
the protection he has provided for his 
dependents? When these facts are 
plainly presented to the people it is not 
difficult to convince them of the absurd- 
ity and danger of the old, and the su- 
periority and benefits of the new, 
method of furnishing surety bonds. 

Field a Broad One. 

In every community there are persons 
holding positions of trust, buildings be- 
ing erected, people dying and public offi- 
cials elected, and in each and all of 
these cases bonds are required. It is 
said that the right time to start is nov, 
so if you have not already commenced 
to develon the surety business in your 
community begin immediately by call- 
ing upon the merchants, bankers, law- 
vers and contractors and use some of 
the arguments above given, and see 
what your hervest will be. 





EFFECTIVE SEPTEMBER 1, 


LIABILITY 





LAW IN JERSEY. 





Full Text of the Measure Passed at 
the Latest Session of the State 


Legislature. 





On the first proximo the measure de- 


signed to “extend and regulate the lia- 
bility of employers for injury or death 
to employes in certain ‘cases, passed 


as the latest session of the 
Legislature, 

The full 
given: 

3e it enacted by the 
General Assembly of the 
Jersey: 

i. Where, after this act takes effect, 
personal injury or death results to an 
employe wao is himself in the exercise 
of reasonable care at the time. 

I. By reason of any defect in 
condition of the place, ways, works, 
machinery or plant connected with or 
used in the business of the employer, 
which arose from, or had not been dis 
covered or remedied, owing to the negli- 
sence of the employer or of any person 
in the service of the employer, and 
entrusted by him with the duty of 
seeing that the place, ways, works, ma- 
chinery or plant were in proper condi- 
tion, or 


Il. By 


New Jersey 
becomes operative. 
text of the law is as here 


and 
of New 


Senate 
State 


the 


reason of negligence of any 
person in tne service of the employer 
entrusted with, and at the time of the 
injury exercising superintendence, 
whose sole or principal duty is that of 
uperintendence, or in the absence of 
such superintendent or any person act- 
ing as superintendent, with the author 
ity or consent of such employer; or 

Ill. By reason of the negligence of 
any person in the service of the em- 


ployer who has the charge or control 


of any signal, switch, locomotive engine 
or train upon a railroad; said employe, 
or in case the injury results in death, 
the executor or administrator of such 
deceased employe who has left surviv- 
ing a husband, wife or next of kin, 
shall have the same right of compen- 
sation and remedies against the em- 
ployer as if the employe had not been 
an employe of, nor in the service of 
the employer, nor engaged in his work. 
The provisions of law relating to actions 
for causing death by negligence, so far 
as the same are 
act, shall apply to an action brought 
by an executor or administrator of such 
deceased employe suing under the pro 
visions of this act. 

2. No action against an employer | 
for recovery of compensation for injury 
or death of an employe under this act 
shall be maintained unless notice of 
the time, place and cause of injury is 
given to the employer within one hur- 
dred and twenty (120) days, and the 
action is commenced within one year 
after the occurrenceof the accident caus- 
ing the injury or death. The notice 
required by this section shall be in 
writing and signed by the person in- 
jured, or by someone in his behalf, but 
if from physical or mental incapacity 
it is impossible for the person injured 
to give notice within the time provided 
in said section, he may give the same 
within ten (10) days after suca inca 
pacity is removed. In case of his death 
without having given such notice his 
executor or administrator may give 
such notice within sixty (60) days after 
his appointment, but no notice under 
the provisions of this section shall be 
deemed to be invalid or insufficient 
solely by reason of any inaccuracy in 
stating the time, place, or cause of 
the injury if it be shown that there was 
no intention to mis'ead, and tnat the 


misled thereby. The notice required 
by this section shall be served on the 
employer, or if there is more than one 
employer, upon one of such employers, 
and may be served by delivering the 
Same to, or at the residence or place 
of business of the person on whom it 
is to be served. The notice may be 
served by post by registered letter, ad- 
dressed to the person on whom it is 
to be served, at his last known place 
of residence or place of business, and 
if served by post shall be deemed to 
have been served at the time when the 
letter containing same would be de- 
livered in the ordinary course of the 
post. When the employer is a corpora- 
tion notice shall be served by delivering 
the same or by sending it by post by 
registered letter, addressed to the office 
or principal place of business of such 
corporation. 

3. An employe by entering upon, or 
continuing in the service of an em- 
ployer, shall be presumed to have as- 
sumed all risks necessarily incident to 
his occupation or employment. The 
necessary risks of the occupation or 
employment shall, in all cases arising 
after this act takes effect, be considered 
as including those risks, and taose only, 
which are inherent in the nature of 
the business, and which remain after 
the employer has exercised due care 
in providing for the safety of his em- 
ployes, and has complied with the laws 
affecting or regulating such ‘business or 
occupation for the greater safety of 
such employes. In an action maintained 
for the recovery of damages for per- 
sonal injuries to an employe, received 
after this act takes effect, owing to 
any cause for which the employer would 
otherwise be liable the fact that the 
employe continued in the service of 
the employer in the same place and 
course of employment after the dis- 
covery by such employe, or after he 
had been informed of the danger of 
personal injury therefrom, shall not, 
as a matter of law, be considered as 
an assent by such employe to the exis- 
tence or continuance of such risks of 
personal injury therefrom, or as negli- 
gence contributing to such injury. The 
question whether the employe under- 
stood and assumed the risk of such 
injury, or was guilty of contributory 
negligence by his continuance in the 
same place and course of employment 
with knowledge of the risk of injury. 
shall be one of fact, subject to the 
vsual powers of the court in a proper 
case to set aside a verdict rendered 
contrary to the evidence. An employe, 
or his legal representative, snall not 


be entitled under this act to any right 
consistent with this, = a 


BONDS EXCISE IN NEW YORK. 


MORE CARE IN ISSUING THEM. 
Surety Companies Counted Upon to Aid 


in Fighting “Raines Law” Hotels. 


In its war on the so-called Raines law 
hotels the Committee of Fourteen, o/ 
which the Rev. John P. Peters is chair 
man, has called into co-operation wit! 
it the Brewers’ Board of Trade, of whic! 
Colonel Jacob Ruppert, Jr., is presiden: 
and the presidents of twenty-two suret: 
companies, without whose bond, or 
other greatly restricted private securit) 
no saloons can be conducted. When thx 
Brough bill was defeated, in the last ses- 








of compensation or remedy against th: 
employer in any case where such em 
ploye knew of the defect or negligenc: 
which caused the injury, and failed, 
within a reasonable time to give, o1 
cause to be given, information thereot 
to the employer, or to some perso! 
superior to himself in the service ot 
the emp:oyer who had entrusted to nim 
some general superintendence, unles 
it shall appear on the trial that such 
defect or negligence was knowa to such 
employer or superior person, or could 
have been discovered by reasonable and 
proper care or inspection by such em 
ployer or superior person prior to such 
injury to the employe. 

4. An employer who shall have con- 
tributed to an insurance fund created 
and maintained for the mutual purpose 
of indemnifying an employe for per 
sonal injuries, for whica compensation 
may be recovered under this act, or to 
any relief society or benefit fund, may 
prove in mitigation of damages recover 
able by an employe under this act suca 
proportion of the pecuniary benefit, 
which has been received by such em- 
ploye from such fund or sociéty on ac- 
count of such contribution of employer 
as the contribution of such employer 
to such fund or society bears to the 
whole contribution thereto. 

5. Every existing right of action for 
negligence or to recover damages for 
injuries resulting in death is continued 
and nothing in this act contained shal! 
be construed as limiting any such right 
of action, nor shall the failure to give 
the notice provided for in section two 
(2) of this act be a bar to the mainte 
nance of a suit upon any such existing 
right of action. 

6. This act shall take effect Septem 
ber 1, 1909. 











Agents Can Make Money Writing 


ACCIDENT 48° HEALTH INSURANCE 


INDUSTRIAL AND COMMERCIAL 
.FOR THE...... 


SECURITY CASUALTY CO. 
OTF INDI’ NAPOLIS 


Apply to MYRON W. ROBINSON, State Agent 
ENGLEWOOD, N. J. or MILLS BLDG., N. Y. City 


I have an Al proposition for some good men in New Jersey 











THE BEST RESULTS 


are obtained by agents who represent the 


CONTINENTAL CASUALTY COMPANY 
CHICAGO, ILLINOIS 
have the | Geastest Variety of the Most Attractive policies of 


accident ro | health 


f you would f — >in the prosperity of Continental representatives, address 
H. G. B. ALEXANDER, President and General Manager 


1208 Michigan Avenue . 


Chicago, Illinois 











party entitled to notice was not, in fact, 





HOME OFFICE, 


LIABILITY, BOILER, PLATE GLASS, ACCIDENT, DISABILITY, FLY WHEEL 
INSURANCE 


Casualty Company of Minerica 


NEW YORK 

















September 2, 1909. 





THE EASTERN UNDERWRITER. 








sion of the Legislature, tue committee 
started to work on new lines, and the 
result of this was the subject of a state- 
ment issued recently, the day the Excise 
Department began to receive applica- 
tions for licenses, to date from October 
1. These applications to quote the New 
York Tribune, will come under the co- 
operation outlined by Mr. Peters. 

The defeat of the Brough bill seemed 
to be a severe blow to Mr. Peters and 
his companions on the committee, but 
the result hoped for through legislation 
may, according to Mr. Peters, be accom- 
plished largely through the aid of the 
brewers and the companies whose surety 
is required by the saloonkeepers. The 
statement says: 

“Many a citizen, annoyed by a gross 
and flagrant violation of law by some 
saloonkeeper, has appealed to the excise 
department to refuse the place a license. 
Then does he learn that thé Raines law 
which created hotels denied discretion- 
ary power to its officials with which to 
suppress the disorderlies. This lack of 
discretion was the result of the abuse 
of that power by the former boards of 
excise. To-day the denial of a license is 
possible only as part of the penalty of 
conviction resulting in a suit in the 
Supreme Court. Thus the lawbreaker 
has every advantage, for possession con- 
tinues to be nine points of the law. 
“very delay which clever counsel can 
cbtain is to his advantage.” 

As an example of how the law favors 
the saloonkeepers, the committee says 
that there will be but fifteen applica- 
tions for licenses refused in Manhattan 
on October 1-when the excise board acis, 
and this, it is said, after an unusual year 
of activity on the part of the Police De- 
partment, which co-operated with the 
excise department in closing the worst 
dives in the Bowery and Chatham 
Square. The statement continues: 

“Because of the lack of official discre- 
tion, the Committee of Fourteen, which 
was organized to suppress Raines law 
hotels, has sought to accomplish the 
same result by establishing an unofficial 
discretion to be exercised by those who 
have power, due to their business rela- 
tion with the liquor traffic. The brewer, 
who because of the nature of his product 
has a proprietary interest in many 
saloons, and the surety companies, who 
supply the bonds, which are necessary 
to the obtaining of licenses, are asked 
to unite with the Committee of Fourteen 
for this city betterment. For this pur- 
pose the Committee of Fourteen has ad- 
dressed a letter to the brewers and sur- 
ety companies.” 

The letter to Colonel Ruppert, presi- 
dent of the Brewers’ Board of Trade, 
follows: 

“There has been sent to Mr. Warner, 
secretary, a list of places in this bor- 
ough where conditions unsatisfactory to 
this committee have been found to exist. 
The list has also been sent to the agents 
of the surety companies. In accordance 
with our understanding of this co-opera- 
tion for civic improvement, certain 
places have been marked to be refused 
financial assistance by the brewer and 
bonds by the surety companies. Others 
are indicated by a cautionary mark, 
which should be helped with great care. 
It is understood that the final determ- 
ination of each case shall be made by a 
joint committee of the co-operators.” 

The letter was signed by Mr. Peters, 
and the communication to the surety 
companies, also signed by him, analyzes 
the situation briefly. It says: 

“In the matter of excise bonds to be 
issued for the year beginning October 1, 
1909: Without a bond, a license can- 
not be secured; without spirituous liq- 
uvors, there is no need for a license. 
There are twenty-two surety cOmpanies; 
there are a host of liquor producers, 
Jarge and small. The former are con- 
trolled by boards of directors, leading 
men in their communities; the latter 
can only be reached through their or- 
ganizations, to which only a part be- 
longs. But the brewers’ association of 
this city have taken organized action to 
disassociate their business fgom its evil 
connections. 

“All the surety companies but one 


have, in the last two years, refused to 
write bonds of disgraceful places for as 
the president of one of the leading com- 
panies says, in a letter on this subject: 
‘We are citizens who have ideals in civic 
matters.’ 


“That this year there may be no ex- 
ception is the hope of those co-operating 
in this movement. The company which 
for the last two years wrote the bonds 
of the dives has given positive assur- 
ance that it will not again offend. New 
York State by a bad law has created 
disorderly saloons and _ assignation 
hotels. We do not consider it possible 
that your company would knowingly | 
join in such business, which would be 
the result of your writing the bonds of 
the vicious resorts and ‘houses of 
shame.’ (Excise Commissioner Cle- 
ments’ phrase.) 


“The state hasrecently heavily increas- 
ed the qualification necessary for a per- 
sonal bondsman, who must possess un- 
incumbered real estate in the borough. 
Only a small number of such bonds can 
be secured for this purpose. If, there- 
fore, the dives cannot secure corporate 
bonds, the majority will be forced to 
close. This is the hope and expectation 
of this committee.” 


Mr. Peters said that the success of the 
movement depended upon the refusal of 
the surety companies who write the 
bonds to write any for the dives. He 
said: 

“Home officers have sometimes been 
misled by their local agents, but this 
year it is hoped that with the co-opera- 
tion which has been established the un- 
fortunate lack of discretion in the 
Raines law may be overcome thus, un- 
officially though it be, to the great ad- 
vantage of the community; that those 
places which are a disgrace to the city 
may be closed and their proprietors 
forced to seek other sources of liveli- 
hood.” 








Beyond the Danger Line. 





With an average loss ratio of close to 
75 per cent. added to the commission 
rite of 30 per cent., and a further i0 
per cent. for head office expenses. 
taxes, ete.. making a combined loss and 
expense ratio of 115 per cent., casualty 
companies writing liability business in 
Washington, have good reason for 
alarm, and the effort to get together on 
certain classes of risks, notably lumber 
and contractors is a natural one. As 
though present experience was not 
enough it is figured that the recently 
adopted law of the State, giving next 
of kin the right to recover damages in 
the event of death of a man without 
family, will add at least five per cenz. 
to the loss ratio. 


If a rate advance was now due it is 
in the State of Washington. Wil com- 
pany executives be courageous enough 
to meet the situation? | 





a | 
Net Surplus of Frankfort Marine. | 


In the table giving the semi-annual | 
figures of the casualty companies, pre-| 
pared by “Best’s Insurance News,” and | 
reproduced in last week’s issue of the 
Bastern Underwriter, the Frankfort Ma- | 
rine, of Germany. was credited with | 
having a net surplus on June 30th, of | 
hut $320645. whereas the figures should 
read $570645, a gain of $75,176 since 
the first of the year. 





Neher 


Damages of $40,000 Sued For. 





| 
Two damage suits, one for son.een| 
and the other for $10,000. have heen| 
brought against the Kirby Lumber Com-| 
nany. of Kirbvville, Texas. by James I 
Weaver, of Beaumont. Weavers’ son, | 
“vrus. while employed as fireman on| 
one of the defendant company’s tram | 
Incomotives was badly crushed between 
the tender and the log cars. The action! 
for $20,000 is for injuries sustained, the 
additional $10,000 being for expenses 
Weaver senior was put to because of 
the accident, 





have you to offer? 


Will buy or absorb the subscriptions to stock in 
a Casualty Insurance Company where for any reason 
the organizers desire to sell or abandon plans. 
Strictest 


BOX No. 17 


EASTERN UNDERWRITER 


What 
confidence assured. 








BONDS— CASUALTY 








IF 


you 





AGENTS | Can command Bond 


or Casualty business 


Are seeking an 


Agency connection 


Are not representing 


another like Company 


Address AGENCY DEPARTMENT 


THE EMPIRE STATE SURETY COMPANY or NEW YORK 








A Good Appointment. 





Danford M. Baker, vice-president of 
the Pacific Mutual Indemnity made an 
important addition to the company's | 
Eastern health and accident department | 
in the appointment of Keefer & Rich- | 
mond as general agents with headquar- 
ters at Albany, covering Eastern New 
York and Vermont. 

Mr. Keefer comes to the Pacific after 
24 years of service with the Travelers, 
and will have active charge of the field | 
work of the agency. 

Mr. Richmond who is’ numbered! 
among Albany’s most popular young} 
men will have charge of the local busi- | 
ness. | 

| 
| 





It is expected that good practices 
among the burglary insurance writing 
agents of Chicago, will follow the recent 
organization of the Chicago Burglary , 
Underwriters Association. 


ef ieferred, 


af New York 
SUPERIOR POLICIES 
KIMBALL C. ATWOOD, Presidem. 
290-292 Broadway, New York 








The Philadelphia 
Casualty Company 


WALTER LE MAR TALBOT 


President 
Capital. . . . . $500,000 
Total Assets, April 1.1909 $1,427,564 
Surplus (Policyholders) $714,598 
AFE 
UPERIOR P OLICIES 
ATISFACTORY 
PERSONAL ACCIDENT, HEALTH, 


LIABILITY, AUTOMOBILE, PLATE 
GLASS AND CREDIT INSURANCE. 


AGENCY CORRESPONDENCE 
SOLICITED 











CUNNINGHAM & CO. 


1 LIBERTY ST. 
New York City 


GENERAL AGENTS 


Personal Accident and Health 
Department of 
The 


COLUMBIAN 
NATIONAL LIFE INS. CO. 
of Boston, [lass. 


The most up-to-date Accident and 
Health Policies issued 


Health Policies issued separately 














Home Office, 


PLATE GLASS 


ND HEAL 


EUGENE 
DANIEL D. WHITNEY, Vice-Pres. 


PERSONAL ACCIDENT 
A TH 


THE 


METROPOLITAN CASUALTY 


INSURANCE CO. OF NEW YORK 
(Formerly The Metropolitan Plate Glass and Casualty Insurance Co.) 
47 CEDAR STREET 
Chartered 1874 


POLICIES 


OF THE MOST APPROVED FORMS 
H. WINSLOW, 
8. WM. BURTON, Sec. 
RELIABLE AND ENERGETIC AGENTS WANTED 


President 
ALONZO G. BROOKS, Ass’t Sec 








Court, and covering all 
miscellaneous require- 


ments 

Fidelity Bonds guarantee- 
ing the honesty em- 
ployees in positions of 
public and private trust 


We have desirable territor 





THE ATNA INDEMNITY COMPANY 


OF HARTFORD, CONN. 
EXECUTES :—Surety Bonds, Contractors, ISSUES :—Burgiary Insurance Policies 


Pilate Glass Insurance Policies 
Personal Accident Policies 
and 


Health insurance Policies 


for Agents and would be giad to correspond 
with business producers 


THE ETNA INDEMNITY COMPANY, 68 WILLIAM ST., NEW YORK 
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UNITED SURETY COMPANY 


BALTIMORE.MD. 


JOHN B. MURPHY, 
RESIDENT VICE-PRESIDENT. 


New York Office, 84 William Street. 


TELEPHONE 1770-71 JON. 








CRUM & FORSTER 


GENERAL AGENTS 
NORTH RIVER INSURANCE CO. BUILDING 
ASSETS 

12-31-07 
Empire City Fire Ins. Co., Inc. 1850..... — 


THE NORTH RIVER 


INSURANCE CO. 
OF NEW YORK 





r 113 . Nassau Fire Ins. Co., Inc, "1852. eevee 748,381 
95-97-99 William Street, N. Y. City | Der Cooper Fire Ins. Co., Inc. 1853..... 431.906 
aunansenentss — National Lumber Ins. Co. "Inc. 1905..... 355,801 


(Writing Woodworkers and Lumber oe 
United States Fire Ins. Co., Inc. 1824.... 500,016 
Dutchess Fire Ins. Co., Inc. ee 533,362 

(Where not locally represented) 
FOR NEW YORK CITY 
jue. $9. 


ANIA 
JEFFERSON RE Ns. co. 


INCORPORATED 1822 


TOTAL ASSETS DEC. 31, 1907 
$1,907,496.00 











THE FIDELITY AND CASUALTY COMPANY 


97 to 130 CEDAR ST., NEW YORK CITY. 


SN IE EDT EEL OEE $ 8,649,885.66 
Capital and Surplus................ 3,011,834.00 
Losses paid to January 1, 1909 29,195,835.85 


This Company grants insurance as follows: 


Bonds of Suretyship for persons in positions of trust, Fidelity Bonds, Burglary, 
Plate Glass, Steam Builer, Fly Wheel, Employers. Public, Teams, Workmen’s 
Collective, Elevator and General Liability ; Personal Accident, Health, Physicians’ 
Liability 
ere OFFICERS....>. 

GEORGE F. SEWARD, President 
ROBERT J. HILLAS, Vice President and Sec. HENRY CROSSLEY, Asst. Secretary 
FRANK E. LAW, 2nd Asst. Secretary GEORGE W. ALLEN, 3rd Asst. Secretary 








The Bankers Life Association 
| OF DES MOINES 


A Mutual Association of Preferred Risks. Exceptional record 
for 29 years for Low Rate of Mortality, Prompt Payment of 
Claims, Economy of Management, Security of its Funds and 
Satisfactory Results for its Policy Holders. 


Gross Assets January J, 1909, . - - $$3,502,474,51 


ERNEST E. CLARK, President 
CLINTON L. BOOTH, General Agent, 246 Arcade, Cleveland, Ohio 
GEO. HAYWOOD, General Agent, Albany, N. Y. 





WANTED 


SALARIED FIELD MEN 


THE SECURITY LIFE INSURANCE COMPANY OF AMERICA 
W. 0. JOHNSON, President 
ROOHERY BLDG., CHICAGO, ILL. 


Would like to hear from men with clean records 
in Ohio, Tennessee, Missouri, Kansas and Illinois 


Address President’s Office 
J. B. SELLS, Assistant to President 


LONDON GUARANTEE AND ACCIDENT CO., Ltd. 


OF LONDON, ENGLAND 














Head Office _ F. J. Walters 
CHICAGO Resident Manager 
45-49 Cedar St. 
A. W. MASTERS New York 


Gen’l Manager 





Elmer A. Lord & Co. 
145 Milk St., Boston 
Resident Mgrs. ,——— 
—————-New England 


Liability, Accident, 
Health, Credit, Burglary 
and Sieam boiler 








Established 1869. 


ACCIDENT AND HEALTH INSURANCE 





Industrial and Commercial 


Salary and commission contracts for producers 
in NEW JERSEY and PENNSYLVANIA 
Capital fully paid $100,000.00 
THE SECURITY CASUALTY COMPANY 


OF INDIANAPOLIS 
Address E. O. BURGAN, Manager 


LOGUE BROTHERS & CQO. 
249 FOURTH AVE., PITTSBURG, PA. 


GENERAL AGENTS 
REPRESENTING THE 
GEORGIA HOME INSURANCE CO. 
MICHIGAN COMMERCIAL INSURANCE CO. 
CALIFORNIA INSURANCE CO. 
VIRGINIA FIRE & MARINE INSURANCE CO. 























« Scranton Life InsuranceCo. 
wants a Strong Stock Mani to work 
out of the office on Home-Office Leads 


The Company has produced nine millions of paid-for business in eighteen months. 
This is an unusual opportunity for a man with character and ability, who can demonstrate 
his record as a high-class producer of large contracts, as the Company was organized by 
the potential men in twenty of the largest corporations in Pennsylvania, whose influences 
extend over several states. 





Address, with record and references: 


JEFFERSON WALLACE, Sup’t Agencies 
SCRANTON, PA. 





T. J. FALVEY, President JOHN T. BURNETT, Secretary 
INCORPORATED UNDER MASSACHUSETTS LAWS 


Massachusetts Bonding Insurance Company 
ING) Home Office, BOSTON, MASS. 


New York Office, 27 Pine St. 
BALLARD McCALL, Resident Vice-President 


Newark, N. J. Office, 512 Scheuer Bldg. 
JOHN GIBLON, General Agent 


Surety Bonds =~ Burglary Insurance 























Citizens Life Insurance Company 


Louisville, Kentucky 
ABSOLUTE SECURITY 





The Deposit held by the Treasurer of the STATE OF 
KENTUCKY Guarantees the Réserve on every 
policy issued by this Company 





LIBERAL CONTRACTS 





W. H. GREGORY, President 


























